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COMMENT 


Last  to  know 

Last  week  we  described  the  public 
relations  exercise  surrounding  the 
launch  of  the  new-style  British 
National  Formulary  as  "unusual". 
What  an  understatement! 

Not  only  were  pharmacists  and 
doctors  the  last  to  know  about  an 
important  publication  by  their  own 
professional  bodies,  but  the  embargo 
was  broken  by  the  Daily  Mirror  with 
a  front  page  "shock"  story  on  Monday 
— and  the  Press  conference  which 
followed  predictably  searched 
(successfully,  some  might  say)  for  a 
black-list  of  drugs,  many  over-the- 
counter  medicines.  On  LBC  Radio  on 
Monday  evening,  for  example,  listeners 
were  treated  to  Professor  O.  L.  Wade 
excusing  the  continued  prescribing 
of  cough  and  throat  remedies  which 
the  Formulary  condemns  out  of  hand. 

What  price  brand-leader  Strepsils 
after  being  listed  under  the  following 
generality?  "There  is  no  convincing 
evidence  that  antiseptic  lozenges  and 
sprays  have  a  beneficial  action  and 
they  sometimes  irritate  and  cause 
sore  tongue  and  sore  lips."  And  sell, 
if  you  can,  Benylin  and  Actifed  after 
the  warning:  "Combinations  such  as 
expectorant  and  cough  suppressant, 
sympathomimetic  and  sedative,  and 
any  of  these  with  other  types  of  drugs 
such  as  antihistamines  are  to  be 
deprecated"  (the  latter  word  appears 
in  bold  type  in  the  BNF). 

Small  wonder  the  Press  went  to 
town.  But  why,  if  the  collective 
wisdom  of  two  professions  decides  to 
take  the  path  to  placebo  destruction, 
does  Professor  Wade,  as  chairman  of 
the  Joint  Formulary  Committee,  say 
in  the  radio  interview:  "There  are 
lots  of  medicines  which  are  of  no  great 
value  but  which  comfort  my  patients 
— very  often  patients  who've  been 
using  a  medicine  for  many  years 


— and  it's  quite  sensible  to  go  on 
giving  it  to  them  if  its  suits  them." 
The  professions  know  there  is  no 
conflict  between  placebo,  palliative 
and  effective  medication — they  have 
been  used  in  combination  for 
generations — but  the  Press  cannot  be 
expected  to  do  otherwise  than  accept 
the  words  at  their  face  value;  nor 
can  their  audiences. 

We  do  not  need  to  take  issue  with 
the  highly  "academic"  (out  of  touch?) 
viewpoints  expressed  in  the  BNF — the 
pharmaceutical  industry  can  speak 
for  itself — but  inclusion  of  such 
statements  in  the  BNF,  and  their 
promotion  to  the  public,  without 
warning  to  either  the  professions  or 
the  industry,  goes  beyond  error  of 
judgment — it  is  an  insult. 

Curiously,  it  appears  that  many 
national  Press  journalists  were  given 
time  to  mull  over  the  BNF  from  the 
middle  of  last  week — yet  industry 
executives  found  themselves 
defending  their  products  against  an 
unknown  and  unseen  assailant  first 
thing  Monday  morning  following 
publication  of  the  Daily  Mirror. 

The  medical  and  pharmaceutical 
professions  have  constantly  castigated 
the  media  for  their  exposes,  but  in 
the  case  of  the  BNF  there  seems  to 
be  no  blame  attached  to  the  journalists 
— they  have  simply  read  and  reported. 
But  what  damage  has  been  done  to 
the  public  image  of  the  prescribing 
pharmacist  and  doctor?  Time,  and  a 
lot  of  smooth  talking,  will  mitigate 
the  effect,  but  the  professions  and 
industry  should  never  have  been  placed 
in  this  embarrassing  position.  ■ 


PSNC  decided  on  Wednesday  that 
it  is  unable  to  recommend  exten- 
sion of  the  use  of  child-resistant 
containers  due  to  start  on  March 
2.  The  Government  has  failed  to 
cover  adequately  the  extra  cost  to 
the  pharmacist,  a  spokesman  said. 
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THIS  WEEK'S  NEWS 


Press  discovers  a 
BNF  ' black  list9 


The  new  British  National  Formulary, 
launched  to  the  public  at  a  Press 
conference  on  Monday — and  to  the 
pharmaceutical  and  medical 
professions  by  the  Post  Office  later  in 
the  week — has  been  severely  criticised 
by  the  pharmaceutical  industry,  which 
was  not  consulted  during  its 
preparation. 

The  BNF  itself  is  a  radical 
departure  from  previous  editions,  and 
will  in  future  be  completely  revised 
at  six-monthly  intervals. 

In  pursuit  of  "rational  and 
cost-effective  prescribing"  the 
Joint  BNF  Committee  (of  the 
Pharmaceutical  Society  and  British 
Medical  Association)  has  expanded  the 
number  of  preparations  from  655  to 
4,500;  has  reduced  the  formulary 
section  from  1 15  pages  to  six,  and  has 
included  for  the  first  time  both  a  firm 
recommendation  to  prescribe  by 
"non-proprietary  title"  (except  where 
there  may  be  a  bioavailability  problem) 
and  an  indication  of  "relative  price 
bands".  The  committee's  judgment  as 
to  whether  a  drug  is  "suitable"  is 
another  innovation. 

Previous  BNFs  have  included 
"only  a  selection  of  drugs  which  had 
the  confidence  of  the  committee"  and 
which  could,  in  the  compilers'  view, 
"cope  with  practically  every  illness 
the  doctor  is  likely  to  meet  that  can 
be  dealt  with  by  drugs"  (BNF  preface 
1976-78).  Only  655  drugs  enjoyed  this 
confidence  in  the  1976-78  BNF  and 
previous  prefaces  stated  a  dislike  of 
compound  preparations  as  being 
".  .  .  merely  a  relic  of  the  whimsical 
mixtures  of  our  predecessors,  if  they 
contain  inactive  or  useless  drugs". 


Combinations  'deprecated' 


preparations.  (This  system  was  tried 
in  the  early  1960s  when  an 
"alternative  edition",  based  on 
pharmacological  classification,  was 
available  to  doctors.  The  1981  edition 
covers  all  health  professionals 
however.) 

Each  preparation  is  allocated  to  a 
"price  band"  (denoted  by  a  letter: 
A  up  to  20p,  B  20-50p,  up  to  G  for 
above  £4.50)  tied  to  a  specified 
quantity  (20  tablets,  for  example); 
the  quantities  are  largely  unrelated 
to  dosage  however.  The  Lands  are  also 
described  as  "relatively  inexpensive" 
up  to  "very  expensive". 

Products  have  been  included  for 
specific  therapeutic  categories  in 
accordance  with  a  prescriber's 
rationale  in  choosing  a  treatment 
— finishing  up  with  such  advice  as 
"not  recommended"  or  "to  be 
deprecated"  and  indicating 
preferences  through  size  of  type  and 
the  price  guide. 

Price  bands 

The  rationale  for  including  relative 
price  bands  which,  as  the  BNF  itself 
states,  "bear  no  direct  relationship  to 
the  actual  cost  of  the  dispensed 
medicine,  which  is  always  greater" 
is  qualified  by  this  paragraph  in  the 
preface:  — "Rational  prescribing  must 
also  take  into  consideration  the  need 
to  make  the  best  use  of  available 
resources.  For  this  reason,  an 
indication  of  the  relative  cost  of  a 
typical  prescription  is  given  for  each 
preparation,  so  that  when  there  is  a 
choice  of  a  number  of  suitable 
preparations  to  treat  a  particular 
disease  or  condition  the  selection  can 
be  made  on  a  basis  of  cost.  It  should 
however  be  emphasised  that 
cost-effective  prescribing  must  take 
into  account  other  factors,  such  as 
frequency  of  dose  and  duration  of 
treatment,  which  affect  the  total  drug 
treatment  cost.  The  use  of  expensive 
drugs  may  also  be  justified  if  it  will 
result  in  better  treatment  of  the 
patient  or  in  a  reduction  in  the  length 
of  an  illness  or  the  time  spent  in 
hospital." 

Dr  Frank  Wells,  BMA  under- 
secretary, told  C&D:  "The  figures 
bear  comparison  in  spite  of  the 
omission  of  other  elements  involved 


in  determining  the  price  because 
they  are  the  figures  doctors  want, 
are  in  ratio,  and  logarithmically 
based."  In  response  to  allegations  in 
the  Daily  Mirror  that  the  BNF  had 
"blacklisted  600  medicines", 
Professor  O.  L.  Wade,  chairman  of 
the  BNF  Joint  Formulary  Committee, 
said  "There  is  no  black  list.  They  have 
interpreted  the  inclusion  of 
preparations  in  smaller  type  in  that 
way  and  anybody  is  entitled  to  do 
that." 


Economic — or  effective? 


Mr  J.  P.  Kerr,  deputy  chairman 
BNF  Committee,  speaking  for 
pharmacists,  said:  "The  aim  of  the 
BNF  is  to  stimulate  rational  and 
economic  prescribing."  However, 
Dr  Wells,  giving  the  doctors' 
viewpoint,  suggested  "rational  and 
effective"  in  the  same  context. 
He  was  then  asked  to  specify  ways 
in  which  doctors  had  previously 
prescribed  "irrationally  and 
ineffectively."  Dr  Wells  replied: 
"Doctors  have  always  prescribed 
effectively  but  have  been  less 
cost-conscious  in  the  past." 

Professor  Wade  defended  deviation 
from  information  included  in 
manufacturers'  data  sheets.  He  said: 
"We  have  used  all  the  evidence 
available  to  us,  and  used  data  sheets 
as  a  reference  point  for  the  more 
specific  details  such  as  presentation, 
size,  strength  and  dose."  Professor 
Wade  added:  "I  had  not  anticipated 
any  opposition  from  manufacturers  in 
response  to  recommendations  made 
in  the  text" — having  had  his 
attention  drawn  to  the  words 
"deprecated"  prefacing  a  list  in 
small  type  of  compound  cough 
linctuses. 


Recoverable  cost 

The  cost  to  the  DHSS  of  sending 
out  a  BNF  to  every  doctor  and 
pharmacy  practice  had  been  put  at 
£220,000  and  this  figure  would  reduce 
as  subsequent  six-monthly  editions 
are  published.  Mr  S.  C.  Jolly,  one  of 
the  Joint  Committee  secretaries,  said 
that  in  his  opinion,  "the  DHSS  would 
recover  this  cost  as  a  result  of 
prescribing  economies  promoted  by  the 
1981  BNF".  He  was  unable  to  be  more 
specific. 

Professor  Wade  opened  the  Press 
conference  with  the  hope  that  the 
new  BNF  would  become  a  pocket 
Martindale.  "The  crunch  is,  how 
useful  is  it  to  the  doctor?" 


Many  compound  preparations  are 
included  in  the  1981  BNF  but  the 
committee's  verdict  on  them  is 
registered  either  by  the  words  "not 
recommended"  or  "to  be  deprecated", 
or  by  the  brevity  of  the  monograph 
or  size  of  type. 

Each  therapeutic  section  is 
introduced  by  notes  for  prescribers, 
"intended  to  provide  information  to 
doctors,  pharmacists,  nurses,  etc,  to 
facilitate  the  selection  of  suitable 
treatment".  The  notes  are  followed 
by  details  of  relevant  drugs  and 
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Doctors  warned  on 
600  medicines 


SHOCK 


MORE  than  600  medi- 
cines have  come  under 
fire  as  being  inferior 
to  simpler  and  cheaper 
drugs. 

Among  them  are  famous 
brand  names  used  In  vir- 
tually .  every  home  In 
Britain. 

Blacklist 


Family  doctors  will  be 
advised  not  to  prescribe  the 
brands  named  In  a  "blacklist" 
—  a  move  that  could  save  the 
Health  Service  millions  of 
pounds  a  year. 

The  600  medicines,  some  of 
them  condemned  us  useless, 
are  listed  In  the  latest  edi- 
tion of  the  British  National 
Formulary. 

This  Is  a  standard  guide 
for   family  doctors  compiled 


By  STEVE  ATKINSON 
•nd  MARTIN  WEITZ 


nd  the  Phai 
tlcal  Society. 

One  of  the  drugs  described 
as  "less  suitable"  for  use  is 
Dislalgeslc,  top  of  the  nation's 
pre  j  !  ibed  painkillers. 

The  verdict:  "It's  not  M 
effective  us  codeine." 

The  guide  also  points  out 
that  DtsUlgeslc  is  now  the 
main  cause  of  death  among 
adults  taking  drug  overdoses. 

Top-sellers  Veganln  and 
Codis  eet  t.he  cbW  shoulder, 
too.  They  contain  three 
separate  painkillers,  says  the 
guide,  but  in  most  circum- 
stances simple  aspirin  Is  best. 

According  to  the  guide, 
cough  medicines  -  including 
brand  leaders  Benvlln  Expec- 
*  Actifed  —  don't 


tlonal  to  prescribe  them" 
Even  throat  lozenges  such 
as  Strepslla,  Meroceta  and 
Tyrozets  are  criticised  be- 
cause they  are  probably  In- 
effective. 

The  maker*  of  Benvlln  Ex- 
pectorant, commenting  on  the 
claim  that  it  doesn't  work, 
said  last,  night :  "  We  dont  be- 
lieve doctors  would  prescribe 
It  If  that  were  true." 


Tests 

Their  spokesman  added: 
"Our  exoerts  will  be  making 
comparisons  between  our  own 
teste  and  what  the  British 
National  Formulary  booklet 
says. 

An  executive  of  Boots,  who 
market  Strepslls,  said:  "I  am 
astonished  by  this  eKlraordin- 
»ry  attack." 


CLOSE-UP  on  the  new  guide  for  GPs-Page  6 


How  the  Daily  Mirror  saw  it  before  Monday's  Press  conference 

We  weren't  consulted,  says  industry 


The  reaction  of  the  Association  of 
the  British  Pharmaceutical  Industry 
has  been  predictably  hostile,  viewing 
with  "some  concern"  publication  of 
the  drastically  revised  format," 
without  any  consultation  with  the 
manufacturers  of  the  products  that  are 
listed." 

Their  criticism  goes  on:  "First,  in 
many  instances  the  product 
information  lacks  the 
comprehensiveness  of,  and  is  not 
consistent  with,  the  information  that 
manufacturers  are  obliged  under  the 
Medicines  Act  to  include  in  the 
data  sheets.  For  this  reason  we  feel 
that  the  ABPI's  Data  Sheet 
Compendium  will  be  regarded  as  being 
of  far  greater  usefulness  in  assisting 
doctors  in  making  a  prescribing 
decision. 

"Second,  the  information  on 
pricing  is  potentially  misleading  in 
that  the  method  used  conceals  price 
differences  of  over  100  per  cent, 
or  more  than  £1  in  absolute  terms, 
and  falls  far  short  of  the  precise  and 
up-to-date  price  information  that  is 
contained  in  MIMS. 


Arbitrary  decisions 

"Finally,  the  value  judgments 
made  of  products  discriminate 
academically  and  arbitrarily  against 
some  of  them  and  may  conflict  with 
the  views  of  many  prescribing  doctors 
based  on  their  personal  experience  in 
treating  patients.  And  although  the 
publishers  indicate  that  'in  due  course' 
two  editions  will  be  printed  each  year, 
the  Formulary  will  inevitably  lack 
information  on  new  products  within 
a  very  short  space  of  time. 

"For  these  reasons  it  is  difficult 
to  envisage  the  value  and  usefulness 
to  doctors  of  the  new  Formulary  in 
relation  to  other  publications  already 
available  to  them." 

A  number  of  industrial  companies' 
products  received  unwanted  exposure 


in  the  Press  and  on  television, 
particularly  ITN  News,  and  C&D 
contacted  some  for  their  comments. 
Parke  Davis  and  Warner  Lambert: 
A  spokeswoman  pointed  out  that 
Benylin  has  "been  around  for  a  long 
time  and  people  find  it  effective". 
Questioning  the  BNF's  conclusion  on 
antihistimine  combinations  she  said: 
"We  have  data  to  show  that 
diphenhydramine  is  a  cough 
suppressant,  local  anaesthetic, 
anticholinergic,  sedative  and 
antihistamine.  She  stressed  that  all 
Benylin  preparations  have  full  product 
licences  with  an  exception  of  Benylin 
expectorant  (which  holds  a  licence  of 
right).  Veganin,  she  said,  was 
formulated  many  years  ago  because 
the  company  believed  the  combination 
gave  optimum  pain  relief  while 
minimising  side  effects. 
Boots  Company  Ltd:  The  first  that 
anyone  heard  of  the  impending 
publication  was  when  a  Mirror 
reporter  telephoned  the  director  of 
public  relations,  at  home,  on  Sunday 
evening.  He  thought  it  unreasonable 
to  be  asked  to  comment  on  the 
Mirror's  interpretation  of  something 
he  had  not  even  seen.  On  Tuesday, 
however,  he  told  C&D  he  would  be 
surprised  if  the  adverse  publicity  about 
Strepsils  affected  sales. 
Smith,  Kline  &  French  Laboratories 
Ltd:  Said  they  had  not  been  consulted 
or  asked  for  data  sheets.  "The  views 
expressed  in  the  BNF  are  at  variance 
with  those  held  by  SKF.  The  company 
is  unable  to  comment  specifically  on 
the  compound  iron  preparations 
because  we  have  no  copy  of  the 
BNF  to  hand." 

Reckitt  &  Colman:  Report  not  being 
"unduly  bothered"  by  the  publicity 
attracted  by  Codis.  "We  are  confident 
of  the  value  of  our  product  which 
has  been  marketed  successfully  for 
a  long  time,"  ■ 
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Tenter  den:  a  new 
move  against  FPC 

Solicitors  acting  for  Paydens  Ltd,  have 
made  an  "application  for  judicial 
review"  of  the  decisions  of  Kent  FPC 
and  its  dispensing  subcommittee 
relating  to  dispensing  by  doctors  at  the 
Ivy  Court  practice,  Tenterden  {C&D, 
January  3,  p5). 

The  application  was  lodged  with 
solicitors  acting  for  Kent  FPC  on 
February  9. 

Paydens  Ltd  have  10  branches  in 
Kent  and  Surrey,  and  one  is  located  at 
60  High  Street,  Tenterden.  ■ 

More  rural  activity 

The  Pharmaceutical  Society  is  to  ask 
the  Pharmaceutical  Services  Negotiating 
Committee  to  join  it  in  further 
representations  to  the  Department  of 
Health  over  the  failure  of  Family 
Practitioner  Committees  to  implement 
properly  the  regulations  on  doctor 
dispensing. 

This  month's  Council  meeting 
heard  that  the  Central  Joint 
Committee  on  Rural  Dispensing  was 
advocating  meetings  between  the 
Department  of  Health,  the  professions 
and  FPC  representatives  to  discuss 
the  procedures.  Discussions  are 
currently  taking  place  on  Regulations 
to  implement  the  Clothier  Committee 
recommendations,  but  Council  agreed 
that  representations  should  be  made 
to  the  Department  without  delay,  in 
view  of  the  CJC's  action. 
□  The  rural  practices  subcommittee 
of  the  doctors'  negotiating  body  has 
approved  proposals  to  compensate 
doctors  and  chemists  who  lose 
dispensing  business  as  a  result  of  a 
CJC  direction. 

According  to  last  week's  General 
Practitioner,  dispensing  doctors  will 
be  asked  to  take  a  cut  in  annual 
dispensing  income  of  £10-20  a  year, 
depending  upon  the  size  of  their  lists, 
to  provide  the  basis  of  a  compensation 
fund.  The  initial  fund  would  amount 
to  £40,000-50,000,  with  provision  for 
topping  up.  There  is  no  mention  of 
the  equivalent  chemists'  contributions 
and  C&D  was  unable  to  obtain  a 
comment  from  PSNC  before  going  to 
press.  ■ 

Post  offices  threat 


The  National  Pharmaceutical 
Association  has  expressed  concern  to 
the  Department  of  Health  and  Social 
Security  about  proposed  changes  in 
the  arrangements  for  paying  certain 
Social  Security  benefits.  In  particular, 
the  NPA  points  to  the  danger  of  a 
reduction  in  income  leading  to  an 
acceleration  in  the  closure-rate  of 
sub-post  offices.  ■ 
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Unichem  will  fight  claim  that 
profit  share  is  a  discount 


Unichem  are  to  oppose  any  attempt  in 
the  proposed  NHS  discount  inquiry  to 
consider  their  members'  profit  share 
as  a  trade  discount. 

The  following  statement  was  issued 
this  week  after  the  society  had  received 
from  the  Department  of  Health  a 
request  for  details  of  "members' 
benefits":  —  Unichem  has  informed 
the  DHSS  that  in  the  interest  of  all 
retail  pharmacists  it  would  vigorously 
challenge  any  action  to  designate  profit 
share  paid  to  the  Society's  members 
as  a  trade  discount. 

"Such  action  would  rescind 
benefits  granted  by  Parliament  for  the 
last  150  years  to  members  of 
co-operatives,  ignore  case  law  and 
destroy  the  purpose  of  the  Co-operative 
Development  Agency  which  was  set  up 
with  all-party  support  as  recently  as 
1978. 

"Unichem  is  an  Industrial  and 
Provident  Society  and  the  registrar 
will  only  permit  registration  if  it  is 
clearly  demonstrated  that  the  society 
has  been  established  for  the  mutual 
benefit  of  its  members  and  that 
members'  profit  share  is  dependent  on 
the  use  which  the  member  makes  of 
the  society. 

"Retail  pharmacies  in  Europe  have 


for  a  long  time  successfully  operated  on 
the  basis  of  co-operatives.  Indeed,  in 
Germany,  as  long  ago  as  1963,  it  was 
established  in  the  courts  that  payment 
of  profit  share  to  members  did  not 
constitute  a  discount. 

"Encouraged  by  the  success  in  the 
rest  of  Europe,  the  government  is 
currently  promoting  small  business 
development  through  the  medium  of 
the  Co-operative  Development  Agency 
under  the  chairmanship  of  Lord  Oram. 

"For  the  DHSS  to  claim  that 
Unichem  profit  share  constitutes  a 
discount  would  go  against  current 
government  policy  and  totally 
undermine  the  trading  basis  of 
Industrial  and  Provident  Societies. 

"In  the  Hoffman  La  Roche  case, 
in  the  House  of  Lords,  Lord  Diplock 
clearly  stated  that  to  refuse  a  party 
under  investigation  the  right  of  full 
representation,  would  be  contrary  to 
the  rules  of  natural  justice.  Unichem 
intends  to  ensure  that  this  right  is 
exercised  to  the  full  and  has  already 
informed  the  DHSS  of  its  intentions." 

It  is  understood  that  the  terms  of 
the  discount  inquiry  have  not  yet  been 
settled  between  the  DHSS  and  the 
Pharmaceutical  Services  Negotiating 
Committee.  ■ 


Guild  prepares  for  pay  negotiations 


The  Guild  of  Hospital  Pharmacists  is 
preparing  this  year's  pay  claim. 
Guild  Council  members  looked  at 
various  elements  of  the  claim  at  a 
meeting  on  February  6,  but  decided  to 
refer  the  matter  to  its  members  on 
the  Pharmaceutical  Whitley  Council 
staff  side  for  a  more  detailed  study. 
A  joint  meeting  with  the  management 
side  has  been  fixed  for  March  6. 

The  ASTMS  divisional  officer, 
Donna  Haber,  reported  on  negotiations 
within  the  Whitley  Council 
reorganisation  committee,  indicating 
that  the  three  main  issues  were 
protection  of  pay  and  terms  and 
conditions  of  service,  how  posts  would 
be  filled  in  the  reorganised  service, 
and  premature  retirement  and 
redundancy  compensation.  Council 
noted  that  unless  a  new  post  carried 
at  least  50  per  cent  administrative 
activity,  the  authority  could  exclude 
the  costs  of  the  post  from  its 
management  costs,  which  themselves 
were  to  be  subject  to  government 
reduction  by  a  factor  of  10  per  cent. 
Because  of  the  possible  effects  on 
pharmacy  management  in  the  new 
DHAs  it  was  agreed  that  the  Council 
should  prepare  advice  for  Guild 
groups,  based  on  a  paper  to  be 
produced  by  the  professional  secretary. 


vice-president  and  Miss  Dinwoodie  for 
agreement  at  the  next  Council 
meeting. 

The  Council  noted  with  pleasure 
that  the  Northern  RHA  had  decided 
to  re-appoint  a  regional  pharmaceutical 
officer  on  the  retirement  of  the  existing 
officer.  However,  Wessex  RHA  had 
decided  to  defer  re-appointing  an 
RPhO  for  six  months,  despite  strong 
representation  both  from  the  Council 
and  from  local  area  pharmaceutical 
officers.  Council  agreed  that  the  local 
Guild  group  and  local  ASTMS 
divisional  officer  should  request  a 
meeting  with  the  RHA  chairman  to 
seek  assurance  that  the  post  will  be 
filled  in  the  near  future. 

The  annual  Guild  membership 
statement  showed  that  membership 
was  at  its  highest  ever  level.  It  was 
agreed  that  the  potential  membership 
figures  should  be  updated  through 
district  members,  so  that  Council 
could  consider  how  further  assistance 
might  be  given  to  develop  Guild 
activity. 

Council  noted  with  satisfaction 
that  a  regional  appeal  had  been  won, 
enabling  a  Guild  member  to  be 
regraded  with  the  higher  grading 
backdated  to  November  1978. 

At  the  Guild's  annual  meeting  on 


February  7  a  resolution  was  passed 
enabling  pre-registration  graduates  to 
have  the  same  Guild  membership 
benefits  as  registered  pharmacists. 
Groups  and  branches  of  up  to  40 
members  will  be  able  to  send  one 
delegate  to  the  group  and  branch 
delegates'  meeting.  Those  with  over 
40  members  would  be  able  to  send  one 
delegate  for  each  40  members  up  to  a 
maximum  of  five.  The  smaller 
branches  would  also  be  entitled  to 
send  a  delegate  with  the  right  to  speak 
to  a  resolution  but  not  vote.  ■ 


Cimetidine  review 


The  Committee  on  Safety  of  Medicines 
hopes  to  review  all  the  evidence  on 
possible  links  between  cimetidine  and 
stomach  cancer  in  the  near  future. 

Dr  Gerard  Vaughan,  replying  to 
Commons  written  questions  on  the 
subject,  said  recently  that  while  safety 
tests  in  animals  have  failed  to 
establish  any  direct  link,  the  CSM  is 
aware  that  such  an  association  could 
exist  and  is  actively  monitoring 
research.  The  CSM  had  received  2,459 
reports  of  suspected  adverse  reactions 
associated  with  cimetidine,  although 
these  events  were  not  necessarily 
caused  by  the  drug,  Dr  Vaughan  added. 
The  most  commonly  reported  reactions 
related  to  the  central  nervous  system 
(headache  and  dizziness),  skin 
disorders,  psychiatric  disorders  (eg 
depression)  liver  disorders,  abdominal 
pain,  nausea  and  diarrhoea;  21  reports 
of  stomach  cancer  had  been  received, 
but  in  most  cases  it  was  probable 
that  the  cancer  existed  prior  to 
treatment  with  cimetidine.  The  CSM 
and  Department's  medical  advisers 
believed  that  use  of  the  drug  should 
continue.  ■ 

Primodos  contempt? 

Schering  Chemicals  are  to  complain  to 
the  Attorney-General  that  an  article  in 
the  New  Statesman  last  week  was  a 
contempt  of  court. 

The  article  quoted  from  a  transcript 
of  a  film  on  Primodos  that  Thames 
Television  had  been  banned  from 
showing.  Thames  Television  recently 
failed  in  the  Appeal  Court  to  have  the 
injunction  lifted  (C&D,  last  week 
p230).  The  injunction  was  in  favour 
of  Schering  Chemicals  who  are 
contesting  two  damages  claims  by 
parents  who  say  their  children  were 
born  with  malformations  as  a  result 
of  their  mothers  taking  Primodos, 
which  was  withdrawn  in  1978.  The 
proposed  documentary  dealt  with  the 
development,  distribution  and 
discontinuation  of  the  drug. 

Although  the  Court  also  banned 
Thames  from  disclosing  the  contents 
of  the  programme,  the  New  Statesman 
claims  that  a  copy  of  the  transcript 
was  obtained  independently.  ■ 
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nurdiNltoPeacock| 

The  Cash  and  Carry  Wholesalers 

Head  Office:  Bushey  Road,  Raynes  Park,  London  SW20  OJJ 
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PRODUCT 

SIZE 

COST 

MRP. 

R.S.P. 

PROFIT  ON 
RETURN 

Steradent  Tablets 

12  x  30  s 

£4.65 

56p 

20.4% 

Steradent  Deep  Clean 

12  x  25's 

£4.65 

56p 

20.4% 

Imperial  Leather  Soap 

(special  price) 

12 x bath 

£1.68 

191/2p 

17.4% 

Right  Guard  Anti-Perspirant 

12  x  1 10ml 

£5.88 

71p 

20.6% 

Right  Guard  Double  Protection 

12  x  1 10ml 

£6.12 

£HO 

74p 

20.7% 

Domestos  (price  marked  671/2p) 

12  x  family 

£5.85 

67V2p 

16.9% 

Domestos  (price  marked  43p) 

20  x  large 

£6.22 

43p 

16.8% 

Jif  (price  marked  35p) 

24  x  regular 

£6.03 

35p 

17.4% 

Cream  Silk  Conditioner 

12  x  standard 

£3.24 

39p 

20.3% 

Wilkinson  Double  Edge  Blades 

(plus  1  blade  free) 

10x5's 

£2.89 

42p 

20.8% 

New  Marigold  Extra  Housegloves 

1  dozen 

£3.66 

Andrex  Toilet  Rolls 

18  x  twin 

£5.84 

38V2p 

3.0% 

OFFERS  AVAILABLE  FROM  16th  FEBRUARY  UNTIL  6th  MARCH,  1981 


ALL  OUR  OFFERS  ARE  SUBJECT  TO  AVAILABILITY  AND  VAT  WHERE  APPLICABLE 


ALDERSHOT 

Tel  Aldershot (02S2) 

313058/9/0 

AVONMOUTH 


BARNHAM 

Tel  Yapton (0243) 
552628 


BRIGHTON 

Tel:  Brighton  (0273) 

779731 

CHATHAM 

Tel  Medway  (0634) 


COLCHESTER 

Tel  Colchester  (0206) 

71281 

COWES 

Tel  Cowes  (0983) 
296511 


CHRISTCHURCH  OAGENHAM 
Tel:  Christchurch  (0202)     Tel  01-592  7839 
482071  593  3501 

595  7497 


EASTLEIGH 
Tel  Southampto 

610816/7/8/9 


IPSWICH 

59059 


LUTON 

Tel  Luton (0582) 
583366 

NORTHAMPTON 

Tel  Northampton  (0604) 

53012 


NORWICH 

Tel  Norwich  (0603) 

49029 

NOTTINGHAM 

Tel  Nottingham  (0602) 
869678/9 


PLYMOUTH 

Tel  Plymouth  (0752) 

708111/2/3 


READING 

Tel  Reading  (0734 

585739 


RAYNES PARK 


PETERBOROUGH 

Tel  Peterborough  (0733)  Tel  01-946  9 
231941 


PORTSMOUTH  SIOCUP 

Tel  Portsmouth  (0705)     Tel  01-302  6237 

63563 

SOUTHEND 
Tel  Southend (0702) 
526341/2 


We  do  not  compete  with  our  customers  - 
we  neither  own  nor  control  any  retail  shops. 
We  neither  wish  nor  intend  to  serve  members  of  the  general  public. 


STAINES 

Tel  Staines  (81) 

52515 

WALTHAM  ABBEY 


WATFORD 
Tel  Wattord 
43903 
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Tampons  market  to 
be  monitored 


of  these  two  companies  it  did  not  seem 
to  operate  against  the  public  interest. 


•  Our  gluten-free  varieties  include  savouries,  fruits 
and  desserts.  They  are'rice  or  maize  based  and 
give  good  balanced  nourishment  with  a  wide 
range  of  vitamins,  calcium  and  iron. 

•  All  Milupa  Infant  Foods  contain  modified  milk  - 
which  means  that  mothers  do  not  need  to  make 
up  milk  or  boil  milk  to  mix,  but  just  add  warm, 
previously  boiled,  water  for  a  delicious  meal  for 
baby. 

•  Granulated  for  easy  mixing. 

•  No  artificial  colourings  or  flavourings,  just 
natural  good  taste.  „ 

•  Tell  mothers  to  look  for  the  Q9  symbol  of  the 
Coeliac  Society  on  Milupa  gluten-free  varieties. 

•  Look  too  for  the  new  40g  Introductory  Pack  - 
ideal  for  first  tastes  of  solids. 


However,  because  their  pricing 
policies  were  "attributable  to  the 
monopoly  situation"  tampon  prices 
were  higher  than  would  otherwise  be 
expected  and  therefore  against  the 
public  interest. 

The  Commission  decided  that  it 
would  be  inappropriate  to  recommend 
price  restraint  until  it  became  clearer 
how  the  market  was  developing,  and 
suggested  that  the  market  should 
be  monitored  for  two  years.  ■ 


There  was  a  net  loss  of  16  pharmacies 
to  the  Pharmaceutical  Society's 
Register  in  January. 

In  England  18  pharmacies  opened 
up,  three  of  which  were  in  London, 
and  33  pharmacies  closed  down,  four 
being  in  London.  In  Scotland  four 
opened  up  and  four  closed  down;  in 
Wales  one  opened  and  two  closed. 

These  corrections  bring  the  number 
of  registered  pharmacies  in  Great 
Britain  to  10,610  at  the  end  of 
January.  ■ 


★  milupa 

rice-based  Infant  Foods 

savouries  -Mixed  Vegetable,  Cauliflower 
fruits  -Banana  variety,  Mixed  Berry 
dessert    -Rice  Dessert 

★  milupa 

maize-based  Infant  Foods 

Pear  variety,  Apple  variety 

★  also  milupa 

Plain  Rice  Cereal  - 

unsweetened,  milk-free  cereal  made  from 
ready- cooked  flakes  of  rice. 
Available  to  special  order. 


PEOPLE 


Peter  Cunlifte  Bob  Timson 


Two  new  presidents 

Mr  Peter  Cunliffe,  chairman  of  the 
pharmaceuticals  division  of  ICI  Ltd, 
has  been  elected  as  the  next  president 
of  the  Association  of  the  British 
Pharmaceutical  Industry.  He  will 
assume  office  on  April  3,  succeeding 
Mr  David  Smart,  who  will  have 
completed  a  two-year  term  of  office. 
Mr  Cunliffe  joined  Id's 
pharmaceuticals  division  in  1950  and 
took  over  as  chairman  in  1976.  He  is 
currently  chairman  of  ABPI's 
international  affairs  committee  and 
has  been  a  member  of  the  Council  of 
the  International  Federation  of 
Pharmaceutical  Manufacturers 
Associations  since  1979. 

Two  new  vice-presidents  of  ABPI 
will  be  Mr  James  Diamond,  chairman 
of  the  UK  division  of  Beecham 
Pharmaceuticals  and  Mr  Ronald 
Wing,  chairman  of  Pharmacy 
Products  (UK)  Ltd.  Dr  Jeffrey  Fryer, 
managing  director  of  Ciba-Geigy 
pharmaceuticals  division,  has  been 
re-elected  for  a  further  term  of  office 
as  a  vice-president  of  the 
Association. 

Mr  Robert  M.  Timson  area  pharmacist 
based  at  Kings  Mill  Hospital,  Sutton- 
in-Ashfield,  Nottingham,  has  been 
elected  president  of  the  Guild  of 
Hospital  Pharmacists.  Mr  Mike  Cullen, 
Derbyshire  area  pharmaceutical  officer, 
has  been  elected  vice-president  and 
professional  secretary,  and  Miss 
Marion  Dinwoodie,  principal 
pharmacist,  Whittington  Hospital, 
London,  elected  editor  of  the  Guild's 
publications. 

The  five  successful  candidates  in  the 
Guild  Council  elections  were  Miss 
Christine  Clark  (Manchester  group), 
Mr  Jonathan  Cooke  (Yorkshire  group). 
Miss  Dinwoodie,  Mr  Colin  Hitchings 
(London  branch)  and  Mr  Timson. 
Thirteen  candidates  stood  for  election. 
Two  former  Council  members,  Mr  C. 
Hetherington  and  Dr  T.  R.  Lowther, 
were  not  returned,  and  the  1980 
president,  Mr  J.  D.  Cronin,  did  not 
stand  for  re-election. 

Successful  candidates  for  the  four 
district  member  seats,  all  of  whom 


Many  paediatricians,  health  visitors,  and  other 
medical  advisers  recommend  that  cereals  used  at 
the  beginning  of  mixed  feeding  should  be  gluten- 
free.  Milupa  are  experts  in  making  gluten-free 


infant  foods  and  we  ensure  that  our  range  is 
constantly  updated.  If  you  would  like  samples  or 
further  information  please  contact  the  address 
below  or  your  local  representative. 

® 


milupa 

The  new  generation  of  Baby  Foods 

SalesDept.CD3  Milupa  Limited,  Milupa  House,  Hercies  Road,  Hillingdon,  Middlesex  UB10  9NA.  Telephone:  Uxbndge  59851 


The  Director  General  of  Fair  Trading 
is  to  monitor  for  two  years 
developments  in  the  tampon  market. 

Mrs  Sally  Oppenheim,  Minister  for 
Consumer  Affairs,  said  in  the 
Commons  last  week  that  the  Trade 
Secretary  had  decided  to  adopt  the 
Monopolies  and  Mergers  Commission 
recommendation  that  the  tampon 
market  should  be  followed  closely  for 
two  years.  Tampax  Ltd  and  Southalls 
(Birmingham)  Ltd  have  agreed  to 
provide  the  Director  General  with  the 
information  specified  by  the 
Commission  covering  profits,  prices, 
sales  and  advertising. 

The  Commission  reported  last  year 
(C&D,  October  18,  1980,  p620)  that 
while  a  monopoly  existed  in  favour 


The  complete  range  of 
gluten-free  infant  foods 
from  milupa 
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TOPICAL  REFLECTIONS 

By  Xrayser 


were  unopposed,  were  Miss  Irene 
Morton  (Scotland  &  Northern  Ireland), 
Mr  V'lain  Fenton-May  (Wales),  Mr 
Alex  Bower  (Midlands)  and  Mr  Jeffrey 
Ashford  (South  Eastern).  Following  the 
resignation  of  the  South  West 
district  member,  the  Council  co-opted 
Mr  Paul  Jennings. 

The  Guild  Council  for  1981  thus 
comprises  the  above  10  members 
together  with  Mr  William  Brookes, 
Mr  Michael  Cullen,  Dr  S.  Edward 
Fullerton,  Mr  Martin  Jackson  and 
Miss  Jane  Moffatt  (national  members) 
and  the  following  three  district 
members — Mr  Laurence  Goldberg 
(North  West),  Mr  Harold  Poole 
(Northern),  and  Miss  Ann  Walton 
(South  Eastern).  ■ 

Mr  Colin  Herherington,  area 
pharmaceutical  officer,  Leeds  AHA, 
is  to  be  awarded  the  1980  Evans 
Medal  at  the  Guild  of  Hospital 
Pharmacists  weekend  school  to  be 
held  in  Stirling,  June  5-7.  ■ 


Deaths 

Harold  Moss:  twice 
NPU  chairman 


Suddenly,  on  February  8,  on  holiday  in 
Barbados,  Mr  Harold  Geoffrey  Moss, 
OBE,  FPS,  Weybridge,  Surrey.  Mr 
Moss  was  chairman  and  former 
managing  director  of  E.  Moss  Ltd,  a 
retail  pharmacy  group  with  some  50 
branches  in  the  Home  Counties. 

He  joined  the  company  in  1928 
when  the  founder,  his  father 
Mr  Edgar  Moss,  MPS,  acquired  his 
fifth  branch,  and  was  soon  involved 
in  group  administration,  taking  over 
most  of  the  control  within  about 
five  years. 

Harold  Moss  had  been  involved  in 
pharmaceutical  politics  since  1940, 
serving  with  the  Unichem  Association, 
Middlesex  Pharmaceutical  Committee, 
the  National  Pharmaceutical  Union 
Executive,  Chemists  Federation,  the 
National  Joint  Industrial  Council  for 
Retail  Pharmacy,  and  the  Council  of 
the  Proprietary  Articles  Trade 
Association.  He  was  chairman  of 
NPU  in  1958-59  and  1967-68.  Mr  Moss 
leaves  a  widow,  Marjorie,  a  daughter 
and  two  grandchildren. 

Platts.  On  February  5,  in  hospital 
after  a  long  illness,  Mr  Denis  Austin 
Platts,  MPS,  aged  54,  of  15  Tennyson 
Avenue,  Chesterfield,  Derbyshire.  He 
was  chairman  of  Frank  Simms  Ltd, 
which  owns  pharmacies  in  Chesterfield 
and  Stavely.  Mr  Platts  hailed  from 
Sheffield  and  after  completing  his 
apprenticeship  attended  Bradford 
school  of  pharmacy,  registering  in  1951, 
He  leaves  a  widow  and  five  children. 
One  of  his  daughters,  Liz,  is  a  member 
of  C&D's  editorial  staff. 


Supercharged 

As  a  youngster  I  used  to  follow  motor 
sports,  finding  the  drama  of  stripped- 
down  cars  and  bikes  screaming  up 
steep  and  narrow  hills  against  time 
records,  utterly  enthralling,  the  reek 
of  Castrol  R  being  to  me,  what 
Chanel  No  5  was  to  the  dolly-birds 
who  hovered  around  the  pits.  Such 
enthusiasm  seemed  to  engender 
acceptance  by  my  heroes  that  I  might 
be  allowed  to  help,  so  long  as  I  didn't 
get  in  the  way,  and  as  time  went  by,  I 
learned  a  little  about  the  go-fast  secrets 
of  my  particular  friends. 

"Our"  car  was  supercharged, 
which,  I  was  told,  meant  there  was  a 
blower  in  the  front  which  blew  a  great 
deal  more  air  into  the  pot  than  it 
would  normally  hold,  so  when  ignited, 
it  produced  more  power  than  the 
capacity  of  the  motor  seemed  to 
indicate.  In  other  spheres  we  have  all 
seen  examples  of  a  "blower"  in  front 
puffing  more  wind  into  a  subject  than 
it  would  warrant  in  the  hope  that  there 
would  be  an  excessive  power  output 
on  ignition. 

It  happens  all  the  time,  from  the 
launching  of  a  new  book  to  the 
cataclysmic  birth  of  a  new  poltical 
party.  Some  subjects  seem  to  lend 
themselves  to  reporting  of  this  kind, 
particularly  if  they  hint  at  fraud  by 
well-respected  persons  or  professions, 
for  it  is  easy  for  papers  (such  as 
Doctor  and  General  Practitioner)  to 
allege  that  nameless  pharmacists  are 
charging  the  £1  prescription  tax,  then 
destroying  the  script  when  it  is  for  a 
low-cost  drug  and  pocketing  the  profit. 
It  makes  news  to  suggest  that  DHSS 
is  investigating  the  matter. 


Despicable 


If  such  a  practice  exists  it  is 
despicable,  but  before  such  allegation 
are  published  it  should  have  been 
proved  that  a  named  pharmacist  is 
guilty  of  the  offence— charged  and 
convicted — for  our  good  name  is  being 
slandered. 

When  I  have  a  prescription  for  an 
item  like  Tyrozets,  I  do  not  dispense 
it,  merely  suggest  that  the  patient 
might  prefer  to  buy  one  or  two  tubes, 
since  the  prices  of  such  medicines  are 
modest,  and  well  known.  I  charge  for 
any  other  product  needing  counting, 
labelling  and  advice,  and  will  not 
enter  into  cost  discussion  with  patient 
(or  myself),  since  the  tax  we  collect  is 


not  ours,  and  is  intended  to  help 
reduce  the  overall  cost  of  the  NHS. 

If  a  doctor  thinks  a  chemist  is 
pocketing  the  money  he  has  only  to 
confirm  with  the  patient  that  the  script 
was  dispensed,  and  charged  for,  and 
then  to  ask  the  pricing  bureau  to 
abstract  it  from  the  monthly  bundle. 
Its  absence  would  be  hard  to  explain. 
Contractors  surely  have  too  much  to 
lose  to  indulge  in  super-charging. 


Success 


Unichem  and  Macarthys  both  report 
improved  results  .  .  .  but  Sangers  have 
been  told  by  Sunday  Times  they  would 
be  better  off  without  their 
pharmaceutical  wholesaling  division! 
Being  only  a  pharmacist  in  a  suburban 
chemist  shop  I  can't  j  retend  to 
understand  all  the  big  city  talk  by 
stockbrokers  about  the  "strength"  of 
this  or  that  or  to  grasp  why  the  board 
should  be  haunted  by  the  question  of 
a  bidder  moving  in  while  the  company 
is  at  a  recovery  stage.  But  I  do  know 
one  thing:  I  don't  want  to  see  Sangers 
disappear,  for  both  personal  and 
business  reasons. 

Because  it  might  help  them  I'll  tell 
them  why  they  no  longer  get  the  bulk 
of  my  business.  One  of  the  first  causes 
for  my  actively  moving  away  was 
resentment  against  increased  charges 
on  split  retail  lines— although  I  would 
willingly  have  accepted  a  minimum 
invoice  line-value  as  reasonable,  such 
as  quarter,  third,  or  half  dozen  per 
low-cost  item.  Notional  pricing  (soon 
to  be  abolished)  was  a  further  repellent. 

Then,  too,  in  the  face  of  the  new 
decade  of  information  computers,  even 
the  most  enthusiastic  efforts  of 
telephonist  and  management  to  check 
visually  for  in-stocks  were  often 
pointless,  for  although  promised,  by 
the  time  the  order  was  sent  from  the 
office  to  the  assembly  line  the  item 
had  been  given  to  a  prior  order.  Try 
to  explain  that  to  a  customer  returning 
to  the  pharmacy  for  a  needed  and 
promised  script  item. 

Then  the  paper  work!  Four  or  five 
duplicates  for  returns,  and  reams  of 
carbon  packing  slips  to  be  tied  to 
invoices.  Even  now,  I  understand  that 
although  our  branch  has  VDUs  they 
are  only  used  to  produce  invoices, 
after  telephonists  write  or  type  the 
orders.  Finally,  suspicion  produced  by 
special  offers  whose  prices  did  not  tie 
up  with  those  in  lists  and  which 
therefore  looked  less  than  open 
somehow.  So  now  you  know.  Please 
correct.  Success  to  follow?  ■ 
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Agreement  sought  on 
rational  location 


The  Pharmaceutical  Society  is  to  seek 
a  further  meeting  with  other 
pharmaceutical  organisations  to  discuss 
the  circumstances  in  which  restriction 
of  the  NHS  contract  may  be  possible. 

The  Society's  Council  heard  at  this 
month's  meeting  that,  following  talks 
with  the  Department  of  Health,  the 
Government  seem  determined  not  to 
produce  Regulations  controlling  the 
opening  of  pharmacies  unless  it  could 
be  clearly  shown  that  the  public  had 
suffered  due  to  a  lack  of 
pharmaceutical  services.  The  only 
exceptions  would  be  as  provided  for  in 
the  Clothier  Committee's 
recommendations. 

Because  of  the  Society's 
commitment  to  rational  location, 
Council  agreed  that  every  effort  should 
be  made  to  secure  agreement  with 
other  organisations  representing 
pharmacy. 

■  Representatives  of  the  Society  and 
the  PSNC  have  agreed  that  letters 
should  be  written  to  Local 
Pharmaceutical  Committees  suggesting 
meetings  should  be  arranged  with 
Local  Medical  Committees  to  discuss 
mutual  problems  and  the  possibility  of 
setting  up  local  joint  groups. 

■  The  Society  is  to  ask  the  PSNC  to 
join  it  in  representations  to  the 
Department  of  Health  on  the  role  of 
the  general  practice  pharmacist  in 
community  hospitals.  The  Society's 
representatives  will  be  Mr  Hitchings 
and  Mr  Kerr,  with  an  appropriate 
member  of  staff.  Mr  Hitchings  and 
Mr  Kerr  are  also  to  represent  the 
Society  at  a  meeting  sought  with  the 
Department  to  discuss  the  problems  of 
bulk  prescribing. 

RoSPA  medicines  leaflet 


■  Council  noted  that  the  Royal  Society 
for  the  Prevention  of  Accidents  had 
made  available  a  medicines  leaflet, 
designed  after  consultation  with  the 
Society.  Pharmacists  were  being  offered 
the  leaflet  at  a  concessionary  rate  of 
£6  per  100  instead  of  the  normal  rate 
of  £9  per  100.  Supplies  can  be  obtained, 
cash  with  order,  from  RoSPA,  Cannon 
House,  The  Priory  Queensway, 
Birmingham  B4  6BS. 

■  A  letter  of  appreciation  is  to  be  sent 
to  Mr  F.  R.  Jamieson,  following  his 
resignation  from  the  general  practice 


subcommittee  because  of  the  pressure 
of  business  commitments. 

■  The  Society  is  to  tell  the  British 
Standards  Institution  that  it  opposes  a 
proposal  for  the  colour  coding  of 
syringes  containing  medicaments  used 
in  anaesthesia.  The  decision  is  in  line 
with  previous  policy  that  colour  coding 
should  not  be  used  for  pharmaceutical 
products  because  of  the  risk  of  placing 
unnecessary  reliance  on  it,  coding 
being  no  substitute  for  careful  reading 
of  labels. 

■  Polyester  ties  bearing  the  Society's 
coat  of  arms  are  to  be  made  available 
to  members  as  an  alternative  to  the  silk 
ties  currently  on  offer.  The  polyester 
ties,  which  will  not  be  available  until 
later  in  the  year,  will  cost  £5,  inclusive 
of  VAT,  postage  and  packing,  and  the 
profits  arising  from  their  sale  will  go  to 
the  Benevolent  Fund. 


Information  for  patients 

■  The  Society  is  to  await  the  outcome 
of  a  King's  Fund  pilot  scheme  on 
information  for  patients  before  taking 
further  action  on  its  own  project.  The 
King's  Fund  has  set  up  a  working 
party  on  which  the  Society's  president 
has  agreed  to  serve.  If  the  Fund  can 
make  available  the  necessary  finance, 
the  working  party  will  carry  out  the 
pilot  scheme  which  is  scheduled  to  last 
three  years. 

■  An  invitation  has  been  accepted  for 
the  president  of  the  day  to  attend  the 
annual  meeting  of  the  Pharmaceutical 
Society  of  Zimbabwe,  in  Bulawayo  the 
weekend  of  June  21. 

'■  A  pharmacist  working  four  full  days 
a  week  is  to  be  considered  as  working 
full-time  for  the  purposes  of 
acceptance  as  a  preregistration  tutor. 

■  Sunderland  Polytechnic  school  of 
pharmacy  has  been  restructured.  A 
faculty  of  pharmaceutical  sciences  has 
been  established,  with  Mr  A.  Firth, 
deputy  head  of  the  school,  acting  as 
full-time  dean  until  August  31,  when  a 
rotation  appointment  system  will  start. 
Dr  B.  A.  Hemsworth  has  been 
appointed  head  of  a  new  department 
of  pharmacology,  Dr  J.  R.  Brown  will 
take  up  an  appointment  as  head  of 
the  new  department  of  pharmaceutical 
chemistry  on  April  1,  and  the  post  of 
head  of  the  new  department  of 
pharmaceutics  has  yet  to  be  filled. 


■  The  subsistence  allowances  for 
branch  representatives  and  young 
authors  attending  the  British 
Pharmaceutical  Conference  are  both 
to  be  increased  from  £5  to  £7. 

■  The  Benevolent  Fund  and  the 
Birdsgrove  House  Fund  have  shown 
large  deficits  for  1980.  The  treasurer 
said  that  the  officers  were  considering 
what  steps  to  take  and  a  further  report 
would  be  made  later. 

■  The  Society  is  to  write  to  the 
Department  expressing  concern  at  the 
growing  use  of  testimonials  to  promote 
the  sale  of  herbal  remedies  for  the 
treatment  of  serious  illness.  The 
Science  Committee  noted  that,  because 
of  such  testimonials  in  unregulated 
publications  on  herbal  remedies,  a 
situation  was  developing  similar  to  that 
which  had  existed  before  there  was  a 
proper  control  on  the  claims  made  for 
patent  medicines. 

■  A  joint  postgraduate  school  on  the 
subject  of  "Microbiological  aspects 
of  quality  assurance"  is  to  be  held  in 
collaboration  with  Chelsea  College 
department  of  pharmacy  in  1982. 

■  It  was  reported  that  the  Royal 
Society  of  Chemistry  still  wished  the 
analytical  division  of  the  former 
Chemical  Society  and  the  former  Royal 
Institute  of  Chemistry  to  be  separately 
represented  on  the  management 
committee  of  the  Joint  Pharmaceutical 
Analysis  Group;  Mr  P.  G.  W.  Cobb 
would  represent  the  analytical  division 
and  Professor  W.  B.  Whalley  would 
represent  the  Professional  Affairs 
Board  (in  place  of  the  Royal  Institute 
of  Chemistry). 


Advertising  in  bags 

Council  has  decided  that  it  objects  to 
the  inclusion  of  advertising  material 
in  prescription  envelopes  or  bags, 
even  when  the  material  advertises 
health  services. 

Considering  an  approach  from  a 
pharmacist  who  wished  to  advertise  a 
health  screening  service  through  such 
advertisements,  the  Ethics  Committee 
agreed  that  while  the  distribution  of 
this  information  through  pharmacies 
by  other  means  could  be  acceptable, 
the  use  of  prescription  bags  was  not 
appropriate.  The  point  was  made  that, 
because  the  patient  was  already  ill,  the 
enclosure  of  such  literature  with  a 
prescription  could  create  a  dilemma 
in  the  patient's  mind.  It  was  considered 
that  patients  should  have  the  choice 
as  to  whether  the  pamphlets  were  given 
to  them.  ■ 
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Beecham  take  over  Slimgard 
distribution 


Beecham  Proprietaries  (Medicines) 
are  to  take  over  the  UK  distribution 
rights  for  the  Slimgard  range  from 
February  16  for  the  retail  trade  and 
March  1  for  wholesale.  Since  its 
launch,  Pharmagen  have  been 
distributors  to  the  chemist  trade. 

Mr  Barry  Lowe,  managing 
director,  Unipharm  Pharmaceuticals 
says:  "Following  its  enormous  success 
we  see  this  change  as  an  essential 
part  of  Unipharm's  future  growth 
plans.  We  have  chosen  Beecham  since 
they  are  best  able  to  provide  the 
extensive  coverage  of  the  retail  and 
wholesale  chemist  trade  necessary  to 


achieve  our  distribution  objectives 
for  1981  and  beyond". 

In  spite  of  a  poor  year  for  the 
slimming  market  in  general,  Slimgard's 
sales  are  said  to  have  increased  by 
86  per  cent  during  the  1980  summer 
season.  In  1981  there  will  be  an 
advertising  campaign  in  excess  of  £lm 
which  will  include  national 
television  commercials  and  a 
consumer  Press  campaign.  In  addition, 
there  will  be  POS  material  and  other 
promotional  activity.  Beecham 
Proprietaries-Medicines,  Beecham 
House,  Great  West  Road,  Brentford, 
Middlesex  TW8  9BD.  ■ 


Handy  plasters  from 
Cuxson  Gerrard 

Cuxson  Gerrard  are  introducing  wallets 
of  individually  wrapped  plasters  in  their 
Adaptoplast  range.  The  wallets  contain 
12  assorted  dressings  in  both  fabric 
(£0.40)  and  washable  (£0.37).  They  will 
be  available  from  February  22. 
Cuxson  Gerrard  &  Co  (Dressings)  Ltd, 
26  Fountain  Lane,  Oldbury,  Warley, 
West  Midlands  B69  3BB.  ■ 


Factor  nail  care 

Max  Factor  are  introducing  three  new 
products  into  their  nail  protector 
collection. 

Cuticle  cream  (£1.30)  is  for 
smoothing  and  softening  rough  dry 
cuticles,  and  nail  conditioner  (£1.30) 
is  designed  to  condition  and  protect 
fragile  problem  nails.  Finally  hand 
creme  (£1.25)  is  a  non-greasy  lotion. 
Max  Factor  Ltd,  16  Old  Bond  Street, 
London  W1A  3 AH.  ■ 


Speed  challenge 

Nicholas  Laboratories  are  to  mount 
the  Aspro  Clear  Speed  Challenge  for  a 
second  year  in  1981.  The  1980 
Challenge,  was  the  first  event  for 
human-powered  vehicles  held  outside 
the  USA  and  it  was  tremendously 
successful  say  Nicholas,  with  over 
25,000  people  turning  up  to  watch. 

The  company's  sponsorship  of  the 
event  is  intended  to  encourage  serious 


research  into  the  concept  of  human 
powered  travel. 

The  200  metre  speed  event  will 
be  held  at  Brighton  on  September  5 
and  the  road  race  at  Goodwood  on 
September  6.  Total  prize  money  is 
being  increased  from  £5,000  to  £8,000. 
Nicholas  Laboratories  Ltd, 
225  Bath  Road,  Slough,  Berks.  ■ 

Seven  Seas  in  NI 

British  Cod  Liver  Oils  have  appointed 
Haydock  &  Co  Ltd  as  sole  distributors 
of  the  Seven  Seas  range  in 
Northern  Ireland.  All  inquiries  should 
be  addressed  to  Mr  T.  P.  Hutchinson, 
Haydock  &  Co  Ltd,  31  Ballynahinch 
Road,  Carryduff,  Belfast  BT8  8EJ.  ■ 


Christy's  latest  consumer  competition 
offers  the  winner  a  14-day  holiday  for 
two  in  America  where  they  will  visit  the 
Dallas  set  and  meet  the  cast.  The 
competition  will  run  until  the  end  of 
June.  Thomas  Christy  Ltd,  North  Lane, 
Aldershot,  Hants  GU12  4QP 

rTHF 

STARS  ***** 


Roses  and  lipsticks 
from  Yardley 


Roses  is  the  theme  and  the  name  of 
Yardley's  latest  fragrance  range. 

The  scent  of  the  English  tea  rose 
is  captured  in  cologne  spray 


(30ml,  £2.45);  talc  (lOOg,  £1.30)  and 
soap  in  boxes  of  three  (3  x  75g, 
£2.55).  Introductory  offers  will  be 
available — cologne  spray  at  £1.50 
instead  of  £2.45  and  single  boxed  soaps 
at  £0.65. 

Three  new  shades — pink  almond, 
clove  wine  and  sea  coral — have  been 
added  to  the  Lip  Styler  range  (£1.75). 
Yardley  of  London  Ltd,  Miles  Gray 
Road,  Basildon,  Essex.  ■ 


Salt  take  Eakin 

Salt  &  Son  Ltd  are  now  sole  UK 
distributors  for  the  Eakin  range  of 
stoma  products.  Salt  &  Son  Ltd, 
220  Corporation  Street,  Birmingham 
B4  6QR.  ■ 


Merrell  discount . . . 

Merrell  have  now  amended  their 
wholesaler  discount  to  121  per  cent. 
Merrell  Division,  Richardson-Merrell 
Ltd,  Rusham  Park,  Whitehall  Lane, 
Egham,  Surrey  TW20  9NW.  ■ 

. . .  and  Farmitalia 

Farmitalia  Carlo  Erba  have  announced 
that  from  March  1,  their  discount  to 
wholesalers  will  be  121  per  cent. 
Farmitalia  Carlo  Erba  Ltd,  Kingmaker 
House,  Station  Road,  Barnet,  Herts.  ■ 
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Roc  add  three  to 
Keops  range 

Roc  are  adding  three  products  to  their 
Keops  range  of  hpyo-allergenic 
toiletries  for  men. 

Pre-electric  shave  lotion  (125ml, 
£4.75)  has  a  neutral  pH  and  a 
softening  lubricating  action. 
After-shave  gel  balm  (50ml,  £2.90) 
is  packed  in  a  tube  for  ease  of  use 
when  travelling.  It  is  alcohol-free. 
The  third  product  is  the  Keops  soap 
(lOOg,  £1.25). 

The  company  say  their  sales 
increased  by  54  per  cent  in  1980 
which  they  attribute  to  "out- 
manoeuvring and  out-servicing  the 
competition  and,  most  importantly, 
offering  the  public  high  quality, 
efficient  products  at  reasonable  prices". 
They  intend  increasing  distribution 
from  600  outlets  to  a  maximum  of 
1,000  by  "steady  solid  growth". 
Roc  Laboratories  UK  Ltd,  Avis  Way, 
Newhaven,  Sussex  BN9  0JX.  ■ 


Agfa  crowner 


Agfa-Gevaert  have  introduced  a  new 
crowner  for  POS  display  of  their 
Optima  335  35mm  compact  camera. 
Made  from  a  foil-surfaced  acrylic 
material,  they  say  the  crowner  gives 
the  same  effect  as  polished  aluminium. 

The  Optima  335  and  1035  are  being 
offered  to  dealers  at  half  1980's  prices 
in  a  promotion,  which  also  includes 
the  offer  of  Agfachrome  100 
professional  slide  film  at  quantity 
discount  prices. 

The  dispenser  which  holds  36 
Agfachrome  100  films  will  again  be 
available.  Agfa-Gevaert  Ltd,  Great 
West  Road,  Brentford,  Middlesex.  ■ 


Improved  papers 

Kodak  are  replacing  their  range  of 
Veribrom  papers  with  Kodabrome  II 
RC  type  2450  a  paper  product  they 
consider  to  be  "a  significant  advance 
in  the  production  of  .  .  .  resin-coated 
papers". 

Available  from  March  23,  the  new 
black  and  white  product  is  of  medium 
weight  and  a  little  "warmer"  than 
Veribrom.  Kodak  claim  improved 
contrast  and  definition.  It  will  be 
available  in  a  variety  of  grades — with 


Slim&Trim 

Cookbook 

S?"  *  '■  £  ■ 


Two  free  measuring  spoons  (5m!  and 
10ml)  on  the  300  tablet  Hermesetas  pack 
and  a  15ml  spoon  on  the  one-by-one 
dispenser  will  be  offered  until  the  end  of 
March.  Purchasers  of  the  special  packs 
will  also  be  able  to  buy  the  "Slim  & 
trim  cookbook"  at  £1  less  than  the 
published  price.  Crookes  Products  Ltd, 
PO  Box  94,  1  Thane  Road  West, 
Nottingham  NG2  3AA 


a  choice  of  glossy  and  semi-matt 
finishes — at  the  same  prices  as  the  old 
Veribrom  papers. 

Following  the  introduction  of 
Kodabrome,  Kodak  will  also  be 
discontinuing  their  fibre  papers. 
From  March,  stocks  of  Kodak  Bromide, 
Bromesko  and  Mural  papers  will  be 
run  down  and  when  UK  supplies  are 
exhausted,  fibre  papers  will  only  be 
available  on  special  order.  Kodak  Ltd, 
PO  Box  66,  Kodak  House,  Station 
Road,  Hemel  Hempstead,  Herts.  ■ 


(£0.75),  and  flange  ring  (£0.75). 

Pharmacists  are  reminded  that 
while  the  complete  Rybar  standard 
inhaler  is  a  Drug  Tariff  item,  spare 
parts  are  not  as  yet. 

Orders  should  be  sent  to:  Rybar 
Service,  c/o  Seaford  Laboratories  Ltd, 
Cradle  Hill  Industrial  Estate,  Seaford, 
Sussex.  ■ 


'Instant'  kaolin 
poultice  on  DT 

Instant  kaolin  poultices  in  pouches 
are  now  allowed  on  the  Drug  Tariff 
in  England  and  Wales  as  well  as 
Scotland.  The  prescriber  writes 
kaolin  poultice  BP  and  should 
specify  K/L  pack.  This  is  a  pack  of 
four  lOOg  pouches  (£3  trade)  available 
from  K/L  Pharmaceutical. 

The  pouch  should  be  immersed 
in  boiling  water  for  a  maximum  of 
40  seconds.  The  poultice  cover  is 
then  removed  and  the  kaolin  is  covered 
with  gauze  and  applied  to  the 
affected  area.  K/L  Pharmaceutical  Ltd, 
25  Macadam  Place,  South  Newmoor 
Industrial  Estate,  Irvine  KA11  4HP.  ■ 


Tegretol  400mg 

Geigy  have  introduced  400mg  tablets 
into  the  Tegretol  range.  Available  in 
packs  of  100  (£9.50  trade)  they  are 
white,  rod-shaped,  with  a  break  line 
and  marked  Geigy/Geigy  on  one  side. 
Geigy  Pharmaceuticals,  Wimblehurst 
Road,  Horsham,  West  Sussex.  ■ 


PRESCRIPTION 
SPECIALITIES 


Spare  parts  for 
Rybar  inhalers 

Rybar  Laboratories  Ltd  are  able  to 
provide  pharmacies  with  a  spare 
parts  service  on  the  Rybar  standard 
inhaler.  The  following  are  available: 
Neck  and  cap  (£1.38  retail),  washer 
set  (2  cap  washers,  2  bushes,  2 
reservoir  washers)  (£1.27),  bulbs  (with 
valve)  (£2.13),  syphons  (3  pack) 
(£1.96),  face  mask  (£2.42),  bottom  nut 


Anacal  consistency 


Luitpold-Werk  (Munich)  say  that  the 
base  of  their  Anacal  rectal  ointment 
has  been  slightly  modified  to  improve 
the  consistency,  in  view  of  the 
increased  usage  of  the  product  in  hot 
climates.  This  change  is  said  not  to 
alter  the  mode  of  action  nor  the 
efficacy.  Distributors  Farillon  Ltd, 
Bryant  Avenue,  Romford,  Essex.  ■ 


Acupan  100's  

Acupan  tablets  are  now  available  in 
packs  of  100  (£14  trade)  in  addition  to 
the  existing  30's.  Carnegie  Medical, 
1  Morley  Street,  Loughborough,  Leics 
LEI  I  1EP.  ■ 
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PRODUCT 

QUANTITY 

LIST  PRICE  PACK 

REQUIRED 

DIAZEPAM  TABLETS  BP 

2  MG 

500 

£1.75 

x  500 

1000 

£3.50 

x  1000 

5  MG 

500 

£2.25 

x  500 

1000 

£4.50 

x  1000 

IU  Mb 

500 

£4.00 

x  500 

FOLIC  ACID  TABLETS  BP 

5  MG 

500 

£0.90 

x  500 

IUUU 

£1 .75 

x  1000 

FRUSEMIDE  TABLETS  BP 

20  MG 

1000 

£11.50 

x  1000 

4U  Mb 

1000 

£14.00 

x  1000 

HALOPERIDOL  TABLETS  BP 

0.5  MG 

100 

£1.15 

x  100 

1000 

£10.70 

x  1000 

1 .5  MG 

100 

£1.95 

x  100 

1000 

£18.50 

x  1000 

5  MG 

100 

£5.15 

x  100 

1000 

£50.75 

x  1000 

10  MG 

100 

£10.00 

x  100 

1000 

£99.50 

x  1000 

HYnRorm  OROTHiA7inF  tari  ftq  dp 

ZD  Mb 

1000 

£2.40 

x  1000 

IWlirnAMINb  lAtiLblo  Br 

25  MG 

1000 

£2.40 

x  1000 

OUUU 

£12.00 

x  5000 

INDOMETHACIN  CAPSULES  BP 

25  MG 

500 

£14.40 

x  500 

DU  Mb 

100 

£5.50 

x  100 

METHYLDOPA  TABLETS  BP 

250  MG 

1000 

£27.50 

x  1000 

rod  Mr; 

JUU  IVIO 

£27.50 

x  500 

Mh  1  HONIDAZOLE  TABLETS  BP 

200  MG 

21 

£0.65 

x  21 

250 

£6.50 

x  250 

NICOTINAMIDF  TARI  FT^  RP 

I'llv  ^— '  Illy  rA  1 VI  1  Ls  L    1  r"\  DLL  1  O  Dl 

DU  Mb 

1000 

£1.50 

x  1000 

NICOTINIC  ACID  TABLETS  BP 

50  MG 

1  wUU 

£1 .50 

x  1000 

NITRA7FPAM  TARI  FT9  RP 

i  <i  i  i  ii  r\t.  1  I        i  v  I     I  f-\  DLL  1  O  Dr 

D  Mb 

500 

£3.95 

x    500  j 

OXYTFTRAPYn  INF  TARI  ftc;  RP 

/\  i   i  l  i  nAAL.  I  VjLINl    IMDLCIO  Dr 

250  MG 

1000 

£8.70 

x  1000 

PFNIPII  1  IN  \/-K  TARI  FT^  Dp 

1    Liyi^lLLMM     v     f\     1  r-\  DLL  1  J    D  1 

250  MG 

1000 

£10.95 

x  1000 

PHENYLBUTAZONE  TABLETS  BP 

100  MG 

1000 

£2.50 

x  1000 

A)U  Mb 

1000 

£4.75 

x  1000 

PRFDNISOI  OMF  TARI  FT^  RP 

5  MG 

500 

£2.75 

x  500 

PRFDNISONF  TARI  FT^  RP 

I    IILUIiJIOUIML     1  f-\  DLL  1  O  Dr 

5  MG 

500 

£2.75 

x  500 

PR0MFTHA7INF  HPI   TARI  FTQ  RP 

i  iiuivil  I  n  rA/_l  I"Jl  nljL    1  MDLl  1  j  Dr 

25  MG 

1000 

£3  00 

x  1000 

PROPANTHFI  INF  TARI  FTc:  rp 

i    I  »      I        I  \J  I  [  lLLIIvL    1  r\  DLL  1  J    D  r 

15  MG 

1000 

£3.40 

x  1000 

PROPRANOLOL  TABLETS  BP 

10  MG 

500 

L5.S3 

x  500 

40  MG 

1000 

£27.86 

x  1000 

80  MG 

500 

£21.06 

x  500 

160  MG 

100 

£8.42 

x  100 

1    1 1  ft  1  1  f~\  1  fv  I  I —     f|    II     ft  1    1    A  "T"  f~~     ~t~  A    1-1  1     ■  w-f^      f-»  r-i 

UUINIUINE  SULPHATE  TABLETS  BP 

200  MG 

100 

£4.85 

x  100 

250 

£11.90 

x  250 

500 

£23.65 

x  500 

QUiNINF  Rl^lll  PMATF  TARI  FTQ  rp 
uuii^iiml  DiouLrnM  I  c   I  HDLl  1  j  Dr 

Ortfl  HAT 

300  MG 

500 

£22.00 

x  500 

HI  IIMIMC    CI  II   m  1  A  Tr  "TAni  I — re    r-\  r\ 

UUINIINIt  SULPHATE  TABLETS  BP 

300  MG 

100 

£4.50 

x  100 

250 

£11.50 

x  250 

500 

£22.00 

x  500 

1000 

£43.50 

x  1000 

bULUoLt  ASPIRIN  TABLETS  BP 

300  MG 

50 

£0.22 

x  50 

100 

£0.35 

x  100 

TETRACYCLINE  TABLETS  BP 

1  uuu 

£9.35 

x  1000 

TOLBUTAMIDE  TABLETS  BP 

500  MG 

500 

£5.00 

A       JW  1 

EMPTY,  HARD  2  PIECE  GELATIN  CAPSULES 


Size 

Price  per  100 

Price  per  1000 

Price  per  1,000  for  Orders  over  5,000 

000 

£2.50 

£17.00 

£15.00 

00 

£2.00 

£16.00 

£14.00 

0 

£1.00 

£5.50 

£5.00 

1 

£0.95 

£5.00 

£4.50 

2 

£0.90 

£4.50 

£4.00 

3 

£0.85 

£4.00 

£3.50 

4 

£0.80 

£3.75 

£3.30 

5 

£0.75 

£3.50 

£3.00 

—  Orders  under  £10  are  charged  75p  post  &■  packing 

PLEASE  USE  STAMP  OR  LABEL  TO  SHOW  NAME  AND  ADDRESS  CLEARLY  AND  SIGN  ORDER 

FREE  POST  NO  STAMP  REQUIRED  FREE  POST 

M.  A.  cSteinhard  Limited 

FREE  POST,  LONDON  NW10  17A.      Tel:  01-965  0194  Telex:  8952939 
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SETTLEMENT  TERMS 

5%  discount  for  cash  with  order 
or  payment  within  7  days 
of  receipt  of  invoice. 


MAKE  MAXIMUM  USE  OF  SETTLEMENT  TERMS  AND  QUANTITY  DISCOUNT 


1 

PRODUCT 

LIST  PACK 

LIST  PRICE/PACK 

QUANTITY 
REQUIRED 

1 

ASCORBIC  ACID 
TABLETS  bp 

100  MG 
20C  MG 
500  MG 

100 
100 
100 

£0.30 
£0.45 
£0.95 

x  101 
x  100 
x  100 

' 

TABLETS  bp 

300  MG 

25  x  Idz 
100  x  Idz 

£0.98  per  dz 
£1 .80  per  dz 

x  1dz 
x  1dz 

PARACETAMOL 
TABLETS  bp 

500  MG 

25  x  1dz 
50  x  1dz 
100  x 1dz 
1000 
5000 

£1.84  per  dz 
£2.82  per  dz 
£4.65  per  dz 
£3.20 
£15.00 

x  1dz 
x  1dz 
x  1dz 
x  1000 
x  5000 

; 
i 

FERROUS 
TABLETS  bp 

300 MG 

100 
1000 
5000 

£0.25 
£1.95 
£9.50 

x  100 
x  1000 
x  5000 

I 

ZINC  AND  new 
CASTOR  OIL  range 

CREAM  BP 

100  GMS 
250  GMS 
500  GMS 

10 

10 
1 

£2.90 
£5.70 
£1.15 

x  10 
x  10 
x  1 

BONUS!     BONUS!  BONUS! 

NOW  ONE  PLUS  ONE  FREE 
 i  £ 

YOU  WILL  RECEIVE  1  FREE  BONUS  PACK  FOR  EVERY  PACK  ORDERED 
ON  THE  PRODUCTS  PRINTED  IN  A  RED  BOX.  ENDS  29th  MARCH  1981 


PRODUCT 

PACK 

LIST  PRICE  PACK 

QUANTITY 
REQUIRED 

ACETAZOLAMIDE  TABLETS  BP 

250  MG 

50 
500 

£0.70 
£5.95 

x  50 
x  500 

AMITRIPTYLINE  TABLETS  BP 

10  MG 
25  MG 

1000 
1000 

£4.90 
£9.50 

x  1000 
x  1000 

AMPICILLIN  CAPSULES  BP 

250  MG 
500  MG 

500 
1000 
250 
500 

£13.90 
£27.80 
£13.90 
£27.80 

x  500 
x  1000 
x  250 
x  500 

AMINOPHYLLINE  TABLETS  BP 

100  MG 

500 

£1.25 

x  500 

ASPIRIN  Er  CODEINE  TABLETS  BP 

25 
50 
100 

£0.33 
£0.52 
£0.92 

x  25 
x  50 
x  100 

"BENDROFLUAZIDE  TABLETS  BP 

2.5  MG 
5  MG 

100 
1000 

100 
1000 

£0.35 
£3.00 
£0.45 
£4.25 

x  100 
x  1000 
x  100 
x  1000 

BENZHEXOL  TABLETS  BP 

2  MG 
5  MG 

100 
1000 

100 
1000 

£0.60 
£5.45 
£1.20 
£10.95 

x  100 
x  1000 
x  XX) 
x  1000 

|  CHLORPHENIRAMINE  TABLETS  BP 

4  MG 

50 
500 

£0.20 
£1.85 

~~~    x  50~l 
>  500 

CH  LOR  PROMAZINE  TABLETS  BP 

25  MG 
50  MG 
100  MG 

500 
500 
500 

£1.45 
£2.70 
£4.40 

x  500 
x  500 
x  500 

CHLORPROPAMIDE  TABLETS  BP 

100  MG 
250  MG 

250 
500 

£1.50 
£11.00 

x  250 
x  500 

CODEINE  PHOSPHATE  TABLETS  BP 

15  MG 

100 
250 
500 

£1.50 
£3.75 
£7.50 

x  100 
x  250 
x  500 

CODEINE  PHOSPHATE  TABLETS  BP 

30  MG 

100 
250 
500 
1000 

£2.60 
£6.50 
£12.50 
£24.80 

x  100 
x  250 
x  500 
x  1000 

CODEINE  PHOSPHATE  TABLETS  BP 

60  MG 

100 
250 
ROf! 

£5.20 
£13.00 

£25.90  ,  ^-vt 

x  100 
x  250 

-M*      500  „ 

QUANTITY  DISCOUNT*  ACCOUNTS 

10%  off  Orders  £100  and  over  30  days  nett. 

'Quantity  discount  is  not  available 
on  Bonus  Offers. 


There's  a  good  profit  for  you  with. 


ANTI  SMOKING  CAPSULES 

-  the  well-tried  anti-smoking  aid  that  comes  in  a 
complete  28  day  course  and  does  not  affect  the  sense 
of  taste. 

•  INCREASING  DEMAND 

More  and  more  people  want  to  stop  smoking,  not  only  for 
health  reasons,  but  because  they  know  they  can  put  their 
money  to  better  use. 

•  CONSISTENT  ADVERTISING  CAMPAIGN 

NICOBREVIN  is  the  most  consistently  advertised  anti- 
smoking  aid  on  the  market. 

•  NEW  DISPLAY  MATERIAL 

New  Window  Wobbler  and  Open/Closed  Sign  available. 
Improved  pack  &  instruction  leaflet. 

SO  DON'T  MISS  OUT  -  make  sure  you  have 
adequate  stocks 

RETAILERS:  Contact  your  wholesaler  NOW. 
WHOLESALERS:  Write  or  'phone  for  details  and  terms  to: 

MILLER  13  GOLDEN  SQUARE  LONDON  W1R  3AG 

Telephone:  01-734  5687 


CARTONS FROM STOCK. 


Size  (mm  ) 


(2oz)  55g  50  x  31  x  70 

(4oz)110g  62  x  35  x  92 

(8oz)  225g  75  x  44  x  114 

;16oz)  450g  90  x  65  x  152 


Size  code 

D10 
D25 
D50 
D75 
D100 


Size  code 


Size  (mm.) 

25  x  12  x  32 
31  x  16  x  45 
38  x  22  x  57 
46  x  25  x  63 
50  x  31  x70 


Size  (mm  ) 


TC7      60  x  27  x137    60  Solprin  etc. 
TC8      70  x  29  x162    60  Codis  etc. 
TC9      60  x  44  x  1 37  1 00  Solprin  etc. 
TC10    70  x  48  x  162  100  Codis  etc. 

Approx  3  sheets 
1 1 0  Ferrograd  C  etc. 
225  60  Paracodol  etc. 

Further  details  of  SELF 
ADHESIVE  LABELS,  CARTONS,  BAGS, 
DISPENSING  VIALS  AND  STATIONERY 
ETC.  are  obtainable  on  request. 

Please  fill  in  this  coupon. 


A 
H 


1 10  x  30  x 
93   x  30 x 


ly  ,  Pharmaceutical  Packaging  (Leeds)  Ltd. 


A  DIVISION  OF  THOMAS  WAIDE  &  SONS  LTD 


KIRKSTALL  HILL,  P.O.  BOX  140,  LEEDS  LS1  1QE 

JdL     TEL    752653       GRAMS    WAIDF  LEEDS 


With  over  a  100  years  of  printing  for 
the  pharmaceutical,  medical  and  veterinary 
professions.  We  claim  to  offer  a  service 
second  to  none. 

IMPORTANT:  PLEASE  ORDER  EARLY 


To:  Pharmaceutical  Packaging  (Leeds)  Ltd. 
Kirkstall  Hill,  P.O.  Box  140,  LEEDS  LS1  1 QE 
Please  supply  details  and  post  paid  order  forms  to: 

Name .  


Full  Postal  Address 


Post  Code 


CD 
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COUNTERPOINTS 


Durex  range  rationalised  with 
emphasis  on  premium  products 


LRC  Products  are  launching  a  new 
ribbed  sheath— Durex  Excita.  They  now 
intend  to  concentrate  more  on  the 
ribbed  and  coloured  sheaths  sector 
and  say  that  sales  of  Unison,  Fiesta 
and  Black  Shadow  showed  a 
25  per  cent  volume  increase  in  1980. 

Currently,  one  in  twelve  sheaths 
sold  in  Britain  is  of  these  types,  and 
Mike  Broadbridge,  marketing  manager 
for  family  planning,  points  out  that 
in  the  USA  one  out  of  every  four 
sheaths  purchased  is  ribbed  or  coloured. 
LRC  expect  Britain  to  follow  this 
American  trend  in  the  next  few  years. 

Excita  is  sold  in  packets  of  three 
(£0.99).  Each  display  outer  contains 
24  packs  and  an  introductory  bonus 
is  available.  An  advertising  campaign, 
using  cartoons,  will  run  during 
April  and  May  in  the  national  Press 
and  in  male  interest  magazines. 

Although  Excita  is  premium-priced, 
Mike  Broadbridge  believes  this  will 
not  adversely  affect  sales.  "With  so 
many  other  methods  of  contraception 
receiving  adverse  publicity,  the  sheath 
is  becoming  increasingly  popular 
because  of  its  effectiveness  and  freedom 
from  medical  side-effects,"  he  says. 

"During  1980  our  sales  figures 
showed  that  users  were  still  trading  up 
from  the  lower  priced  sheaths  to 
Fetherlite  and  Nu-Form  Extra  Safe, 
because,  as  the  sheath  is  used  more 


regularly,  consumers  demand  superior 
products  and  are  willing  to  pay  for 
them."  LRC  expects  Excita  to  follow 
this  trend,  achieving  a  significant  share 
of  the  market  within  a  year  of  launch. 

At  the  same  time,  the  company  is 
discontinuing  two  of  its  lower  priced 
Durex  brands — Nuform  and  Gossamer 
plain — as  well  as  Transyl  sheaths. 
Gossamer  teat  and  Nuform  Extra  Safe 
will  still  be  available.  LRC  Products 
Ltd,  Sanitas  House,  Stockwell  Green, 
London  SW9  9JJ.  ■ 


Overalls  from  ICML 

ICML  are  offering  retail  members 
£2  off  the  first  three  overalls  ordered 
and  50p  off  each  subsequent  garment 
during  March,  April  and  May. 

Consumer  savings  during  the  month 
of  March  are:  8p  off  Nucross  glucose; 
6p  off  Nusoft/bubble  bath,  Hanx  and 
the  large  sized  blackcurrant  health 
drink;  5p  off  Nuhome  twin  pack 
kitchen  rolls,  Nusoft  shampoo,  Nusoft 
press-on  sanitary  towels,  small 
blackcurrant  health  drink  and 
banded  three  packs  of  Nusoft  12's 
pocket  pack  tissues,  and  3p  off  all 
flavours  of  Sunpure  full  sugar  fruit 
drink. 

Good  member  bonuses  are  being 
offered  on  all  the  above  products  as 
well  as  on  Nuhome  twin  pack  toilet 
rolls,  toothbrushes,  combs  and  Denman 
hairbrushes.  NPA  and  Numark  counter, 
prescription  and  carrier  bags  will  carry 
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a  10  per  cent  discount  for  the  month. 
Independent  Chemists  Marketing  Ltd, 
51  Boreham  Road,  Warminster,  Wilts. 
BA12  9JU.  ■ 


Meals  from  Sangers 

Sangers  are  awarding  a  £5  Schooner 
Inn  voucher  to  every  correct  entry  in 
their  March  supersavers  competition. 
For  each  entry  retailers  must  order  15 
assorted  cases  of  Curity  Snugglers  at 
the  special  price  and  correctly  answer 
four  questions  about  Snugglers. 

Other  supersavers  for  March  are 
Bic  razors,  Bodymist,  Bristows 
hairspray  and  shampoo.  Crest  Plus, 
Heinz  first  weaning  foods,  Kotex 
Simplicity,  Lil-lets.  Nice-n-easy, 
Palmolive  rapid  shave  and  soap, 
Pure  Silvikrin,  Ribena,  Savlon  liquid, 
and  Twice  as  Lasting.  Sangers  Ltd, 
Cinema  House,  225  Oxford  Street, 
London  Wl  1AE.  ■ 


Skin  freshener  added 
to  Nivea  range 

Smith  and  Nephew  toiletries  have 
recently  added  a  skin  freshener  to  their 
Nivea  range. 

Lightly  perfumed,  the  skin 
freshener  is  a  mildly  antiseptic  blue 
liquid  which  comes  in  a  lightweight, 
transparent  bottle  (125ml,  £0.89). 

Packaging  consists  of 
shrinkwrapped  trays  of  six  bottles,  six 
dozen  to  an  outer.  An  initial  stocking 
bonus  will  be  available.  Nivea  skin 
freshener  was  test  marketed  in  Boots 
last  August  and  its  launch  will  be 
supported  by  women's  Press 
advertising  in  May.  Smith  &  Nephew 
Toiletries  Ltd,  Bessemer  Road, 
Welwyn  Garden  City,  Herts.  ■ 

ON  TV 
NEXT  WEEK 


Ln    London     WW  Wales'  &  West     We  Westward 


M  Midlands  So  South 

Lc  I.ancs       NE  North-east 

Y  Yorkshire  A  Anglia 

Sc  Scotland    U  Ulster 

Ajax  cream  cleanser: 
Alka  Seltzer: 
All  Clear: 
Anadin: 
Anbesol: 
Askit  powders: 


B  Border 

G  Grampian 

E  fiireann 

CI  Channel  Is 

All  areas 
Ln,  So,  Sc 
All  areas 
All  areas 
Lc,  WW,  NE,  B 
Sc 

Beechams  catarrh  capsules:  G,  WW,  We 
Biactol:  All  except  We,  WW 

Chapstick:  Ln,  Lc,  Sc 

Colgate  Dental  Cream:  All  areas 

Cyclax  products:  All  areas 

Dixcel  Checks:  Ln,  So,  A,  M,  G,  WW 
Dristan:  So,  WW,  We 

Gibbs  SR:  AH  areas 

Gillette  Slalom:  All  areas 

Harmony  hairspray:  All  areas 

Hedex:  All  except  U,  E 

Heinz  baby  foods: 

All  except  U,  We,  E,  CL 
Jeyes  Thick  Parazone: 

All  except  Lc,  WW,  We,  CL 
Kleenex  Super  3:  All  areas 

Kleenex  toilet  tissue:  All  areas 

Mentholyptus:  All  except  B 

Mudd  cleanser:  Ln 
Palmolive  soap: 

Ln,  M,  WW,  NE,  Y,  Sc,  G,  Lc 
Paddi  Cosifits:  All  areas 

Sanatogen  multi-vitamins:  All  areas 

Selsun:  Y,  NE 

Slender:  AH  except  U,  E,  CL 

Slimgard  Hot  Savoury:  Lc,  M,  Y,  NE 
Sunsilk  shampoo:  All  areas 

Vitaplus  multi-vitamins:     M,  Lc,  Y,  NE 
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Equalia.  As  a  chemist 
you're  well  qualified 
appreciate  the  difference 

|  One  of  life's  eternal  problems  is 

I    pJSSK  that  excessive  water  loss  in  the  skin  has 

an  ageing  effect  on  its  appearance. 
And  worse  still,  that  effect 
is  exacerbated  by  the  sun,  wind,  heat 
and  cold. 

This  is  why  the  chemists  of  Vichy 
have  applied  all  their  skin  care  expertise 
to  finding  a  new  way  of  combating  the 
problem. 

The  result  is  Equalia. 
It  works,  first,  to  help  the  skin 
correct  its  own  water  balance;  then  goes 
on  to  help  retain  it. 

And  has  proved  remarkably 
successful  in  doing  so. 

Laboratory  tests  on  a  gelatine 
model  show  that  water  loss  can  be  as 
high  as  88%. 

With  Equalia  it  is  only  7-5%. 
Yet  it  is  not  occlusive  and  allows 
the  skin  to  breathe. 

Equalia  is  suitable  for  all  ages  and 
skin  types,  and  is  also  available  in  a  tinted  form. 
Both  products  will  be  strongly  advertised  in  womeris 
magazines  in  February,  March  and  April.  And  are  likely  to  be  found 
a  most  welcome  step  forward  in  skin  care. 

VICHYSKIN  CARE 


*/}-.  • 


Ptenir 
eau 


At  your  chemist. 

Vichy  (UK)  Limited,  Ashville  Trading  Estate,  Nuffield  Way,  Abingdon,  Oxon.  OX14 1TJ.  Tel.  Abingdon  26747. 


Remember  when  the  air  freshener 
market  really  woke-up?  That  was 
back  in  1975  when  Airbal  appeared 
on  the  scene. 

Since  then  the  market  has 
rocketed  and  no  other  product  group 
is  growing  as  fast. 

And  now,  in  1 98 1 ,  Airbal  are 
about  to  shake  things  up  again,  with 
a  new  product,  some  improvements 
to  the  existing  one  and  a  £1,000,000 
plus  spend  on  advertising. 

First,  the  improvements. 

NEW  LOOK 

For  1981,  we've  freshened  up  the 
product  that  started  it  all  -  the 
Airbal  air  freshener. 

We've  added  25%  more  natural 
ingredients.  So  now  your  customers 
can  enjoy  even  more  natural  freshness. 


And  we've  wrapped  it 
all  up  in  a  striking  new 
pack.  A  pack  that's  bright, 
modern  and  very  eye- 
catching. 

However,  despite  the 
big  improvements,  Airbal 
still  retains  its  traditional  virtues. 

It  still  gives  continuous  action. 

It's  still  refillable. 

It  still  lasts  eight  weeks  or  more. 

It's  still  based  on  the  best 
technology  -  developed  by  Shell. 

And  it's  still  unbeatable  value  for 
money. 

But  an  improved  Airbal  is  only 
part  of  the  story. 

Because  in  1981  we're  launching 
an  Airbal  product  especially 
designed  to  deal  with  tobacco  smells 
-Tobacco  Clear. 


NEW  TOBACCO  CLEAR 

Tobacco  Clear  is  a  very  clever 
answer  to  an  old  problem  -  stale 
tobacco  smells.  It  doesn't  do  a 
shoddy  'cover-up' job.  It  uses  natural 
ingredients  and  a  unique  chemical 
formula  to  neutralise  the  smell. 

It's  the  perfect  product  for  a 
market  that  has  tremendous 
potential.  Fifty-five  percent  of  all 
homes  have  a  smoker  and  stale 
tobacco  smells  are  a  big  problem  in 
most  of  them. 
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Airbal  Tobacco  Clear  is  today's 
best  answer  to  that  problem. 

The  smart  brown  holder  will  look 
attractive  in  the  living  room. 

It's  presented  in  an  eye-catching 
window  pack  that  will  really  stand 
out  on  your  shelf,  and  move  off  it  fast. 
And  it  really  works. 

How  do  we  know  all  this? 
Simple.  We  have  proved  it  with 
extensive  research.  So  it's  not  just  us 
elling  you  this  -  it's  your  customers 
is  well. 


Like  Airbal,  Airbal  Tobacco  Clear 
is  long  lasting  and  refillable.  So  it's 
economical  to  operate. 

NEW  £1,000,000  CAMPAIGN 

With  two  big  product 
developments  like  this  on  our  hands, 
we  won't  be  keeping  quiet  about  them. 

First  we  have  allocated 
£400,000  to  launch  Tobacco  Clear 
with  a  National  TV  burst  in  March, 
which  will  be  seen  by  over  80%  of  all 
housewives  an  average  of  5  times. 
We  are  allocating  £1 00,000  to  a 


women's  magazine  campaign  to 
establish  Airbal  Fridge  Freshener. 

Then  later  in  the  year,  we  plan  to 
give  the  improved  Airbal  a  big  boost 
with  a  TV  burst  of  the  same  weight 
as  Tobacco  Clear  -  so  reaching  80% 
of  all  housewives  another  5  times. 

Finally  we  plan  to  spend  a 
further  £100,000  on  a  hard  hitting 
campaign  in  women's  magazines  in 
October/December,  to  stimulate 
further  sales  of  Tobacco  Clear  in  the 
winter  period,  which  is  when  the 
stale  tobacco  problem  is  at  its  worst. 

Your  Airbal  rep  has  the  full 
details.  He  will  be  talking  to  you  about 
the  opportunities  we  are  creating  and 
giving  you  exciting  point-of-sale 
material  and  news  of  special  pro- 
motions. Airbal  is  going  to  be  big  in 
1981  and  you  should  be  part  of  it. 


or  further  information  contact  Mr.  A.  Beech,  Smith  &  Nephew  Consumer  Products  Ltd.,  Welwyn  Garden  City.  Tel:  Welwyn  Garden  25 1 5 1 . 
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The  only  product  to  combine  specialised  day 
time  treatment  with  specialised  night-time 
treatment  for  colds  and  'flu  in  one  handy  pack 
Sufficient  for  5  days  and  5  nights. 


For  your  professional  recommendation, 
another  great  profit-winner  from  Parke-Davis 

D^Ml  Jrlllfll    NewBenylin*  Day  and  Night  Cold  Treatment  is  an  effective  product 

ll#  111"  1    that  you  can  recommend  to  your  customers  with  full  professional  confidence. 
It's  an  effective  profit-winner,  too.  No  other  product  in  this  important 

DAY  AND  NIGHT 

market  offers  you  the  same  return  for  your  recommendation  at  the  counter, 
Cold  TrS3tm©Tlt    as  many  pharmacists  know  already. 


ylin  Day  and  Night  Cold  Trt 
laming  24  retail  pocky 
price  to  phorm  per  retail  pack  55p 
e  to  public  per  retail  pock  95p 


IV'  ,. 


■oblel 


h  yellow  (daytime 
'araeelamol  Ph.  Ei 

'henylproponolammehydrochloride  B  P  25mg 
h  blue  (night  lime)  toblet  contains: 
'oracetomol  Ph.  Eur. 
diphenhydramine  hydrochloride  B  P 


SOOmg. 


500mg. 
25mg. 


For  the  relief  o(  the  symptoms 


ted  with  colds  ond  mflu. 


Adult  Dosage: 

Four  lablels  should  be  taken  daily  -  three  yellow  toblets  during  the 
day  and  one  blue  tablet  at  night. 

Take  only  one  lobtel  at  a  time,  and  only  at  the  limes  of  day  indicated 
Do  not  fote  the  night-lime  tablets  during  the  day. 


Conlro-indicolions.  warnings  etc. 

Hypersensitivity  lo  any  of  the  constituents.  Poracetamol  can  cause  5 
roshes,  dizziness  and  palpitotions.  Caution  should  bm  exercised  in 
patients  with  hyperthyroidism,  hypertension,  cardiac  dysfunction, 
diobetes  mellilus  and  liver  disorders.  Benylin  Day  &  Night  Cold 
Treatment  should  not  be  used  during  treotment  with  M.A.O.I.s  or  fc 
two  weeks  after  completion  of  therapy. 

Do  not  exceed  the  stated  dose  -  An  overdose  is  dangerous:  media 
attention  should  be  sought  immediately.  May  cause  drowsiness. 
If  affected,  do  not  drive  or  operate  machinery.  Not  to  be  used  in 
pregnancy.  Avoid  alcoholic  drink.  If  symptoms  persist,  consult  your 


Legal  Category:  p, 
Producl  Licence  Holder 

Parke-Davis  &  Company,  Usk  Road,  Pontypool, 
Gwenl,  NP4  OYH, Telephone:  {049  55)  2468. 


PARKE-DAVIS 


COUNTERPOINTS 


Vapona  draw  the  line  for 
pests  with  Insectipen 


Smith  &  Nephew  are  to  introduce 
Insectipen  (£1.43),  an  insecticide 
product  in  the  form  of  a  felt  tipped 
marker  pen  which  contains  a  new 
residual,  or  contact,  insecticide  which 
kills  flies  and  other  insects  "within 
minutes  of  contact". 

Steve  Eaton,  Vapona  product 
manager,  says:  "In  our  exploratory 
research  into  the  insecticide  market 
we  identified  a  consumer  requirement 
for  an  insecticide  which  is  clean, 
simple  and  effective  and  does  not 
give  rise  to  any  spray  or  vapour  which 
are  seen  by  some  people  as  a  problem, 
especially  in  the  kitchen". 

To  use  Insectipen  the  consumer 
has  to  draw  a  line  across  a  smooth 
surface.  The  lines  dry  to  a  clear 
finish  and  any  insect  settling  in  or 
crossing  the  line  picks  up  a  small 
but  lethal  quantity  of  insecticide. 
One  application  is  said  to  remain 
effective  for  up  to  two  weeks  and  the 
applicator  to  contain  over  a  quarter 
of  a  mile  of  line,  sufficient  to  protect 
a  house  for  a  full  season. 

Consumer  trials  are  claimed  to 
show  that  90  per  cent  of  those  who 
tested  Insectipen  were  enthusiastic 
about  the  concept  with  ease  of  use, 
safety  and  effectiveness  emerging  as 
the  product's  three  prime  advantages 
over  other  insecticides,  particularly 
aerosols. 

Insectipen  will  be  individually 
blister  packed  and  shrink  wrapped 
in  display  outers  of  12,  available  to 


Factor  colours 


"A  pure  harmony  of  shades  for  eyes, 
lips  and  nails  that  reflect  a  rainbow 
vision  of  total  colour"  is  how 
Max  Factor  describe  their 
Kaleidoscope  of  new  colours  for 
1981. 

For  the  lips  Max  Factor  have 
introduced  six  new  lipstick  shades 
(£1.30)  in  berry,  candy  frost, 
amber  frost,  rosewood  frost,  cherry 
and  maple  teaming  up  with  matching 
nail  enamels  (£1.35). 

Three  new  Velvet  Shadow  shades 
are  available  for  the  eyes,  violet  frost, 
kingfisher  frost  and  vanilla  frost 
(£1.25)  as  are  three  Shadow  Play 
shades  of  cornflower  frost,  emerald 
frost  and  clover  frost  (£0.95). 

Other  activity  from  Max  Factor 
includes  the  introduction  of  Velvet 


the  trade  in  cases  of  4  X  12  pen 
display  outers.  During  the  launch 
phase  bonuses  will  be  available. 

Insectipen  will  be  supported  by  an 
advertising  campaign  in  the  women's 
Press  and  general  interest  magazines 
throughout  June  and  July.  Selected 
publications  will  carry  a  lOp-off 
coupon.  There  will  be  a  television 
campaign  in  Southern  region. 

Vapona  are  also  upweighting 
their  expenditure  on  their  slow 
release  strips  with  advertisements 
in  women's  magazines,  bringing  their 
total  spend  to  over  £450,000. 
The  products  are  being  repackaged 
in  red,  white  and  blue  designs  which 
will  be  progressively  phased  in 
during  the  summer.  Packs  will  be 
bar-coded  for  the  first  time. 

"As  dominant  brand  leaders  in 
the  UK  insecticide  market,  we 
decided  that  Vapona  should  take 
the  initiative  to  expand  the  market 
which  remained  static  in  volume 
terms  last  year  because  of  the  poor 
summer"  .says  Mr  Eaton.  Smith  & 
Nephew  Ltd,  Bessemer  Road, 
Welwyn  Garden  City,  Herts.  ■ 


Balanced  make-up,  a  lightweight  fluid 
make-up  (£1.65)  available  in  almond 
beige,  honey  glow,  ivory  beige,  natural 
beige,  peach  glow  and  rose  glow 
and  an  Erace  pencil  (£1.10)  in  three 
shades — fair,  medium  and  neutral. 

In  the  Maxi  range  African  sands 
are  the  spring  and  summer  colour 
cosmetics  comprising  Maxi-moist 
lipstick  (£1.10)  and  Maxi-wear  nail 
guard  (£1.15)  in  Sahara  sunset, 
sandstorm  and  desert  ochre. 
.    Maxi  powder  eye  shadow  (£1.05) 
is  available  in  four  shades — oasis, 
mirage,  savannah  and  pink  tropic 
available  either  individually  or  in 
four  Maxi  eyeshadow  trios  (£1.50). 
Any  purchase  of  African  sands  shades 
entitles  the  consumer  to  a  trial-size 
lipstick  or  nailguard  for  £0.40. 
The  shades  will  be  available  from 
Mid-April.  Max  Factor,  16  Old  Bond 
Street,  London  WlA  3 AH.  ■ 


Pharmacy  only 
counter  dispenser 

Optrex  have  introduced  a  Famel 
countej;  merchandiser,  only  available 
to  pharmacies. 

The  merchandiser  is  divided  into 
three  sections.  The  middle  one 
contains  six  bottles  of  Famel 
expectorant  (GSL)  which  may  be 


FAMEL 

FOR  FAMILY  COUGHS 


freely  removed  by  the  customer. 
Famel  original  and  linctus  (both 
pharmacy-only)  are,  however, 
displayed  on  each  side  of  the 
merchandiser  in  such  a  way  that 
although  easily  visible  to  the 
customer,  they  may  only  be 
removed  from  the  back.  Optrex  Ltd, 
City  Wall  House,  Basing  View, 
Basingstoke,  Hants  RG21  2JP.  ■ 

On  pack  promotion 
from  Tender  Touch 

A  Beauty  Book  offer  is  to  be  carried 
on  1|  million  promotional  packs  of 
Tender  Touch  cotton  wool.  The  book 
contains  five  different  sections 
— personal  hygiene,  skincare,  hands 
and  feet,  hair  care  and  make-up 
techniques — in  an  easy-to-follow 
illustrated  format. 

To  obtain  a  free  copy,  the  customer 
has  to  collect  three  tokens  from 
Tender  Touch  packs  (one  token  per 
standard  pack,  two  on  the 
economy  size).  POS  material  to 
support  the  promotion  comprises  a 
merchandiser,  shelf-strip,  dump  bins 
and  header  cards.  Smith  &  Nephew 
Ltd,  Bessemer  Road,  Wewyn  Garden 
City,  Herts  AL7  1HF.  ■ 
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Now  we've  got  a  com 

that'll  stand  out 

For  years, we've  been  the  best  seller  in  plastic  plasters 
vith  Washproof  and  Clear. 

But  now  we're  getting  stuck  into  the  fabric  market  with 
he  launch  of  new  Flexible  Fabric. 

Which  we've  specially  developed  with  knees  and  elbows 
a  mind. 

It  keeps  out  water  for  as  long  as  possible.  Stays  put  with 
mt  fraying  easily  and  leaves  minimal  adhesive  on  the  skin. 

In  fact  it's  everything  you'd  expect  from  Johnson  and 
ohnson. 

So  with  new  Flexible  Fabric,  we  now  have  the  first 
romplete  range  of  first  aid  dressings. 


lete  range  of  plasters 
ke  a  sore  thumb. 


All  with  our  unique  cushion  pads. 

And  to  make  sure  your  customers  take  notice,  we've 
epackaged  all  three. 

To  make  finding  the  right  plaster  more  of  a  certainty 
d  less  of  an  accident. 

With  a  coupon  promotion  in  the  national  press  during 
arch  and  a  scissors  promotion  on  the  Flexible  Fabric  pack 


rou'd  be  cutting  your  own  throat 
lot  to  order  now. 


COUNTERPOINTS 


Kodak's  plans  for 
spring  and  summer 

Kodak  are  repeating  the  offers  on 
multi-packs  of  selected  still  and  movie 
colour  films  they  ran  last  year.  There 
is  a  £1.00  cash  back  offer  on  twin- 
packs  of  Kodacolor  film,  providing 
that  the  films  are  processed  and 
printed  on  Kodak  paper.  This  offer 
lasts  from  March  2  until  July  17. 
A  £1.00  refund  on  tri-packs  of  Super 
8  Kodachrome  film  is  also  being 


repeated,  plus  an  extra  50p  if  a 
fourth  film  is  purchased — that  film  can 
be  either  Super  8  Kodachrome  or 
Ektachrome.  This  offer  extends  from 
March  2  to  September  30. 

A  counter  merchandiser  will  be 
available  to  take  all  multi-packs  of 
Kodak  film,  including  twin-packs  of 
PR10  instant  film.  The  company  say 
they  will  also  shortly  be  releasing  news 
of  a  nationwide  camera  promotion  for 
the  summer. 

Dealers  are  reminded  that  there 
are  also  "extra  benefits",  if  they 
order  supplies  for  delivery  between 


Anusol.  Widely  prescribed, 
established  and 
highly  profitable 
for  the  Pharmacy. 

•  Anusol  Ointment 

•  Anusol  Cream 

with  vanishing  cream  base 

•  AnusofSuppositories 

WARNER 

part  of  the  Warner-Lambert  Group 

good  products  for  you  and  your  customers 

Active  Ingredients:  Cream:  Bismuth  oxide.  Balsam  Peru  BPC 1973,  Zinc  oxide  Ph  Eur  Benzyl 
Benzoate  BP.  Resorcinol  BP  Ointment:  Bismuth  subgallate  BR  Bismuth  oxide.  Balsam  Peru  BPC 
1973.  Zinc  oxide  Ph  Eur,  Benzyl  Benzoate  BP,  Resorcinol  BP,  Suppositories:  Bismuth  subgallate 
BR  Bismuth  oxide.  Balsam  Peru  BPC  1973,  Zinc  oxide  PhEur  Benzyl  Benzoate  BP,  Resorcinol  BP. 
William  R  .  Warner  &  Co.  Ltd  .  Usk  Road,  Pontypool.  Gwent  NP4  0YH  Further  information  and 
data  sheet  available  on  request. 


'Trade  mark  R81054 


March  2  and  May  8,  five  per  cent 
extra  discount  on  Ektra  cameras  and 
as  much  as  10  per  cent  on  instant  and 
Brownie  cameras. 

Extra  discount  is  also  available  on 
pack  quantities  of  Kodacolor, 
Kodachrome  and  Ektachrome  film 
and  an  added  50p  off  single  packs 
and  £1.00  off  twin-packs  of  PR  10. 

Dealers  placing  orders  with  Kodak 
now  for  delivery  between  March  2 
and  May  8  could  also  qualify  for 
free  credit.  They  can  pay  for  their 
orders  in  three  equal  monthly 
amounts,  but  they  do  not  have  to  pay 
until  May,  June  and  July. 

Kodak  have  recently  replaced  the 
old  promotional  allowance  with  a  new 
business  development  allowance, 
designed  "to  meet  the  needs  of  a 
constantly  changing  photographic 
market — and  its  customers." 
Dealers  ordering  15  or  more  cameras 
qualify  for  an  allowance  of  £1.00 
per  camera  which  can  be  used  on  a 
50/50  basis  for  local  advertising, 
general  promotional  activities 
including  staff  incentives,  or  for  a 
Kodak  fascia /sign.  It  can  also  be 
used  on  a  100  per  cent  basis  for  a 
place  on  a  Kodak  sales  training 
course.  Kodak  Ltd,  Kodak  House, 
Station  Road,  Hemel  Hempstead.  ■ 

Sellaway  additions 
to  Softkins  range 

Sellaway  have  added  a  blister-carded 
musical  toothbrush  (£0.95)  and  a 
Melody  Safe  rattle  (£0.85)  to  the 
Softkins  range.  Sellaway  Ltd, 
23  Union  Road,  Croydon,  Surrey.  ■ 

Counter  display  pack 
for  toilet  bags 

Currently  being  introduced  to  the  retail 
trade  is  the  Dellex  counter  display 
pack.  Three  alternative  packs  are 
available  each  consisting  of  a  range  of 
ladies'  and  gents'  toilet  bags  and 
holdalls  in  numerous  styles  and 
materials  complete  with  counter  stand. 

Each  pack  comprises  approximately 
50  items  with  a  retail  price  value  of  £85. 
The  company  says  that  when  the 
display  pack  was  launched  at  the 
Mount  Royal  Gifts  Fair  last  November 
the  entire  initial  stock  was  sold  and  as 
a  result  production  has  been  increased 
by  300  per  cent.  Dellex-Grosvenor  Ltd, 
North  Lane,  Aldershot,  Hants.  ■ 
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Mentholatum 


announce 
the  introduction  of 


>  i 


I spray 


"DEEP  HEATis  probably  the  best 
known  brand  name  for  the  relief 
of  Rheumatic  and 
Muscular  pain. 

it  is  regularly 
supported  by  the 
biggest  advertising 
budget  in  the  whole 
field  of  topical 
anti-rheumatics. 

ADVERTISING  SUPPORT 

The  introduction  is  backed 
with  advertising  in  - 

Daily  Express 

Daily  Mail 
Daily  Mirror 
Sun 

T.v.  Times 


Now  after  many  requests  from 
the  Trade  and  Consumers  there  is 
an  aerosol  version 
of  this  famous  brand. 

For  even  greater  sales 
use  the  point  of  sale 
crowner  which  is  included 
with  every  y2  dozen 
Deep  Heat  Spray  cans. 


Sunday  Post 
Daily  Record 


ORDER  NOW 


THE  MENTHOLATUM  COMPANY  LTD., 
Longfield  Roadjwyford,  Berks. 


rhe  straight  facts  on  the  home  perm  market 
ire  these:  Not  only  does  Gillette  lead  the 
ioft  perm  market  with  Lightwaves  and 
lew  Silkwaves.  Gillette  is  overall 
Drand  leader  in  the  whole  home 
Derm  market,  with  a  healthy 
14.9%  sterling  brand  share. 
Source:  Independent  survey 
total  Food  and  Drug  Index.) 
5o  you  could  say  Gillette 
rules  the  waves. 


Gillette 


PERSONAL  CARE  DIVISION 


Gillette 


Gillette 

Ibni 


24-2% 


THE  TRUE  PARTIf 


ALL  OTHERS 

36-5% 


18-61 

OF  THE  WAVE 


Why  these  three 
important  products  earn 
your  recommendation 


Simply,  because  they're  the  right  products  for  the  three 
types  of  cough  you  and  your  staff  most  commonly 
encounter  in  the  pharmacy. 
Benylin*  Expectorant  for  the  chesty  cough  with 
congestion,  Benylin*  Fortified  Linctus  for  the  dry,  tickly 
cough,  and  Benylin*  Paediatric,  specially  formulated 


for  children  up  to  12  years. 
But  the  three  Benylins  are  much  more  than  a  good 
professional  recommendation.  They're  established, 
well-accepted  by  your  customers,  and  an  important 
source  of  profit  to  the  pharmacy.  No  wonder  they're 
the  clear  leaders  in  their  field. 


PARKE-DAVIS 

part  of  the  Warner-Lambert  Group 

good  products  for  you  and  your  customers 


Active  Ingredients: 

BENYLIN  EXPECTORANT  Diphenhydramine  HCL  B  P  14mg; 
Ammonium  Chloride  Ph  Eur  135mg;  Sodium  Citrate  Ph  Eur 
57mg;  Menthol  B  P  1.1mg 

BENYLIN  FORTIFIED  LINCTUS  Diphenhydramine  HCL  B  P  14mg, 

Dextromethorphan  HBr  B  P  6  5mg; 

Sodium  Citrate  Ph  Eur  57mg.  Menthol  BP  1  1mg 

BENYLIN  PAEDIATRIC'  Diphenhydramine  HCL  B  P  7mg;  Sodium 

Citrate  Ph. Eur  28  5mg.  Menthol  B  P  55mg. 

Indications:  BENYLIN  EXPECTORANT  BENYLIN  Expectorant 

makes  the  chesty  cough  more  productive  by  loosening 

tenacious  bronchial  mucus.  It  combats  the  congestive 

symptoms  that  frequently  accompany  a  cough,  and  reduces 

bronchial  and  nasal  congestion  BENYLIN  Expectorant  is 


indicated  for  the  relief  ot  cough  and  its  congestive  symptoms 
BENYLIN  FORTIFIED  LINCTUS  Is  indicated  tor  the  relief  ol 
coughs,  especially  the  dry,  irritating  cough 
BENYLIN  PAEDIATRIC  Is  indicated  for  the  relief  ot  cough  and  its 
congestive  features  It  is  specially  formulated  for  children 
between  1  and  12  years 

Dosage:  BENYLIN  EXPECTORANT  Adults  one  or  two  spoonfuls 
every  two  or  three  hours  Children  1-5  years  2  5ml  every  3-4 
hours;  6-12 years:  one  5ml  spoonful  every  3  or  4  hours. 
BENYLIN  FORTIFIED  LINCTUS:  Adults:  two  5ml  spoonfuls  every 
4  hours  Children  1-5  years:  2.5ml  every  four  hours:  6  to  12  years: 
one  5ml  spoonful  every  4  hours. 

BENYLIN  PAEDIATRIC:  Children  1-5yrs:  one  5ml  spoonful  every 
3  hours;  Children  6  years  and  over:  two  5ml  spoonfuls  every  3  hours 


Side  Effects/Warnings:  All  three  preparations  may  cause 
drowsiness  If  affected  the  patient  should  not  drive  or  operate 
machinery  Avoid  alcoholic  drink  Not  recommended  for  use  in 
pregnancy 
Cost: 

BENYLIN  Expectorant  £0-516  per  125ml.  list  ex  VAT 
BENYLIN  Fortified  Linctus  £0  55  per  125ml,  list  ex  V.A.T. 
BENYLIN  Paediatric  £0  458  per  125ml.  list  ex  V.A.T.as  at  11.80 
Product  Licence  Numbers: 
BENYLIN  Expectorant  0018/5090 
BENYLIN  Fortified  Linctus  0018/0111 
BENYLIN  Paediatric  0018/0067 
Product  Licence  Holder: 

Parke-Davis  &  Co  .  Pontypool.  Gwent  NP4  0YH. 


•Trade  mark  R81052 


EEC  REPORT 


by  Richard  Carswell,  senior  executive,  CSM  European  Consultants  Ltd. 


Ecosoc  against  parallel 
imports  draft  Directive 


The  EEC's  Economic  and  Social 
Committee  (Ecosoc),  an  advisory  body 
of  employers,  workers  and  various 
interests,  has  formally  given  its 
opinion  on  the  European  Commission's 
proposal  for  a  Directive  on  the 
parallel  import  of  proprietary 
medicinal  products  (see  C&D 
November  29,  1980).  The  Committee 
says  it  is  not  convinced  by  the 
Commission's  arguments  in  support 
of  the  proposal,  which  is  the  result 
of  a  judgment  by  the  European  Court 
of  Justice. 

The  main  aim  of  the  draft 
Directive  is  to  establish  a  system  for 
the  registration  of  parallel  importers 
in  order  to  prevent  the  manufacturer 
of  a  product,  or  his  approved 
representative,  from  monopolising 
the  import  and  marketing  of  the 
product  by  simply  refusing  to  produce 
the  documents  relating  to  the  product 
in  general,  or  a  specific  batch. 


Substantial  profits 

Parallel  imports  can  bring 
substantial  profits.  The  profit  is  made 
by  buying  the  product  in  a  country 
where  it  is  sold  at  a  lower  price  and 
then  importing  and  selling  it  in  a 
country  where  the  same  product  costs 
more — assuming  of  course  that  the 
product  in  question  has  been 
authorised  in  each  country  in  the 
name  of  the  original  manufacturer 
or  his  agent  and  after  having  satisfied 
all  the  legal  requirements. 

It  appears  that  the  member  States 
of  the  EEC  have  not  all  acted  upon 
the  judgment  of  the  Court  in  the 
same  way.  Some  have  amended  their 
laws,  others  have  not  and  are  not 
opposed  to  restricting  the  authorisations 
to  import  and  market  products  to  the 
original  manufacturer  and  his 
approved  representatives.  The 
Committee  says  that  if  some  member 
States  want  to  avoid  the  obligations 
specified  by  the  Court,  it  would  be  up 
to  the  Commission  to  implement  the 
procedure  set  out  in  Article  169  of 
the  EEC  Treaty  and  take  a  member 
State  before  the  Court.  Because  no 
such  proceedings  have  been  started, 
the  Committee  does  not  see  the  need 
for  the  draft  Directive. 

The  draft  Directive  also  seeks  to 


ensure  the  unity  of  the  market  in  one 
and  the  same  product  by  preventing  a 
manufacturer  from  making  purely 
formal  changes  to  products  (by  altering 
their  names  or  non-active  constituents, 
for  example)  so  that  a  marketing 
licence  is  refused.  The  Committee 
understands  the  Commission's  concern 
but  dislikes  the  draft  Directive's 
provision  that  changes  can  only  be 
made  if  they  are  therapeutically 
justified.  This  could  lead  to  arbitrary 
and  discriminatory  decisions. 

The  Commission  proposes  that 
authorisation  be  refused  if  the 
product's  name  is  not  the  same  as  that 
used  for  the  same  product  in  other 
member  States  and  also  if  the 
manufacturer  does  not  give  legitimate 
reasons  for  the  difference.  The 
Committee  believes  this,  too,  could 
lead  to  arbitrary  and  discriminatory 
decisions. 

The  European  Commission  has 
proposed  two  draft  Council  Directives 
aimed  at  harmonising  national  laws 
on  the  composition  of  cosmetic 
products. 

The  first  proposal  amounts  to  a 
third  amendment  of  the  basic  EEC 
Directive  No  76/768  of  July  27,  1976, 
on  the  composition,  labelling  and 


packaging  of  cosmetics.  The  proposal 
suggests:  — 

□  Authorising  the  use  of  barium 
lacquers  or  salts,  and  those  of  strontium 
and  zirconium,  in  a  limited  number  of 
dyes. 

□  AlloWing  the  use,  in  certain 
conditions,  of  two  zirconium  complexes 
as  antiperspirants. 

□  Placing  restrictions  and  conditions 
on  the  use  of  silver  nitrate  in  the 
manufacture  of  cosmetic  products. 

□  Replacing  the  expiry  date  by  the 
date  of  maximum  durability. 

□  Adapting  to  the  development  of 
technology  the  indication  of  the 
manufacture  batch  number,  or  the 
reference  allowing  identification  of 
manufacture. 

The  second  proposal  is  aimed  at 
fixing:  — 

□  Sampling  technique. 

□  Method  of  preparation  of  laboratory 
samples. 

□  Identification  and  dosage  methods 
for  sodium  and  potassium  hydroxides, 
as  well  as  oxalic  acid  and  alkaline 
salts  in  hair  products. 

□  Chloroform  dosage  methods  in 
respect  of  toothpastes. 

□  Zinc  dosage  methods. 

CSM  European  Consultants  Ltd, 
Eagle  House,  109  Jermyn  Street, 
London  SWT,  telephone  839  4544,  is 
an  independent  consultancy  which 
advises  companies  and  trade 
associations  on  EEC  legislation  and 
policy. 


Scrutinising  panel 
for  infant  foods 


A  Department  of  Health  working 
party  has  recommended  that  all  foods 
intended  as  the  sole  source  of 
nourishment  for  young  infants  should 
be  scrutinised  by  a  panel  of  experts 
before  being  accepted  for  marketing. 

The  panel  would  assess  nutrient 
composition  and  the  results  of  feeding 
trials,  and  would  be  able  to  suggest 
independent  verification  of  tests  if 
necessary.  The  working  party,  in  its 
report  on  "Artificial  feeds  for  the 
young  infant"  (HMSO,  £4.50),  lays 
down  guidelines  for  the  composition 
of  infant  foods  and  the  information 
that  should  be  given  on  the  labels. 
Instructions  for  reconstitution  should 
be  concise,  easily  understood,  and 
warn  that  only  water  should  be 
added.  The  report  points  out  that 
the  mineral  content  of  household 


water  varies  and  can  be  changed  by 
water  softeners  or  prolonged  boiling, 
so  water  used  to  reconstitute  milk 
powders  or  concentrated  liquids 
should  be  freshly  boiled  and  then 
cooled. 

The  working  party  also 
recommends  that  no  label, 
advertisement  or  promotional 
literature  should  imply  that  a  product 
is  equivalent  to  or  superior  to  the 
milk  of  a  healthy  mother,  or  carry 
words  or  pictures  which  might  deter 
a  mother  from  breast  feeding,  or 
suggest  that  artificially  fed  infants 
are  more  likely  to  be  contented  or 
grow  faster  than  breast-fed  infants. 
■  The  World  Health  Organisation 
has  agreed  on  the  wording  of  a  code 
banning  the  advertising  of  baby 
foods  in  the  developing  world, 
according  to  a  report  in  The  Guardian. 
The  draft,  which  will  not  be  legally 
binding,  will  be  presented  for 
approval  to  governments  at  the 
WHO  assembly  in  May.  ■ 
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Discover-2, 

the  first  double-check 
pregnancy  test 


does  two  things: 


Provides  a  test 
as  early  as 
five  days  after  a 
^missed  period. 


,  Gives  a 
double  check 
-  for  greater 
-/accuracy 


Discover-2  provides  two  identical  tests  in  one  4 
package.  The  first  can  be  used  as  early  as  the  fifth  day  after 
the  period  should  have  started.  The  second  gives  a  double 
check  one  week  later. 

In  this  way  Discover-2  can  give  earlier  results  and 
improves  the  accuracy  of  the  total  testing  procedure. 


DlSOOU€R2t 


Brand  Leader 

Feminine  Care  Laboratories 
is  a  division  of  Carter-Wallace 
Limited  already  the  market 
leader  in  OT.C.  pregnancy 
tests  in  Germany,  Italy  and 
France. 

Bigger  Market 

At  present  the  UK  home 
pregnancy  test  market  is 
underdeveloped.  A  third  of  a 
million  marriages  took  place 
last  year.  600,000  babies 
were  born. 

There  is  plenty  of  room  for 
Discover-2  to  show  how  a 
better  product  will  expand 


at-home 
pregnancy 
test  kit 


Simple,  double  test 
for  earlier  testing 
and  greater  accuracy 


Results  in  2  hours 


the  market  far  beyond  its 
present  size. 

Full  Advertising  Support 

Dominating  full  colour  pages 
in  the  leading  mass  circulation 
women's  magazines  will  be 
bringing  customers  to  you. 
Only  Discover-2  offers  the 
earlier  result  and  double- check 
accuracy  that  women  want. 


Feminine  Care  Laboratories,  London. 
Distributors:  Carter-Wallace  Ltd.,  Wear  Bay  Road,  Folkestone,  Kent. Tel:  (0303)  57661 


ELECTRICALS 


Experience  shows 
chemists  can 
make  a  profit 


One  year  ago  a  C&D  feature  posed  the  question 
"Can  independent  chemists  still  profit  from 
electricals?"  Our  investigation  of  High  Street  prices 
showed  that  it  was  possible,  just,  but  we  also  found 
that  the  chemist  has  few  manufacturers  or 
wholesalers  willing  to  help  put  him  back  on  the 
electricals  map.  In  this  follow-up  feature  we  examine 
whether  attitudes  have  changed  in  the  past  twelve 
months — and  offer  encouraging  advice  from  chemists 
who  have  taken  the  plunge  successfully. 


OUR  previous  report  (February 
23,  1980)  confirmed  what  has 
long  been  obvious — 'that  the 
chemist  has  been  forced  out  of  the 
market  by  the  manufacturers'  trade 
prices  available  to  him,  aggressive 
pricing  by  other  retailers,  and 
unreliable  sources.  We  were 
'nevertheless  encouraged  by  the  new 
interest  being  shown  in  the  chemist  by 
north  London  electricals  wholesalers 
British  Distributing  Company,  and  we 
investigated  the  service  they  were 
offering. 

The  article  concluded:  "To  judge 
by  the  response  to  the  BDC 
advertisement,  the  chemists'  bowing 
out  of  electricals  has  been  with 
reluctance,  and  the  right  buying 
price  is  all  that  stands  between  them 
and  renewed  interest  in  the  market. 
Other  wholesalers  please  note!  " 

And  BDC  have  certainly  proved 
the  accuracy  of  that  statement, 
counting  their  penetration  of  the 
chemist  market  as  a  major  success  of 
1980.  But  has  1980  proved  equally 
successful  for  the  chemists  who 
became  BDC  customers?  C&D  sent 
questionnaires  to  a  random 
sample,  finding  in  all  cases  an 
acceptable  profit  being  made — and 
one  or  two  examples  of  a  whole 
new  area  of  business  being  opened 
up  (several  were  even  into  computer 
games  at  Christmas! ). 


But  we  also  wrote  to  all  the 
leading  manufacturers  of  electricals 
and  major  chemist  wholesaler  groups. 
From  some  the  silence  was 
deafening,  and  from  most  of  the 
others  there  were  few  answers  to 
our  very  specific  questions  about 
the  chemist's  place  in  the  market, 
and  the  company's  pricing  policy. 
The  platitudes  usually  offered  help 
no-one  make  a  sale  or  a  profit,  but 
some  of  the  comments  do  provide 
a  general  picture  of  the 
manufacturers'  attitudes,  and  that  is 
where  we  will  begin. 

Multiples  lead 

Braun  summed  the  position  up 
nicely:  "Within  the  wide  spectrum 
of  the  market  covered  by  the 
chemists,  it  is  the  national  chemists 
groups  which  have  led  the 
marketing  of  small  electrical 
appliances  with  some  considerable 
success.  However,  the  potential  for 
the  smaller,  more  personalised 
independent  chemist  to  benefit  from 
the  current  trend  towards  consumer 
demand  for  good  electrical  products 
is  a  source  of  profit  which  has  not 
been  developed  to  the  full. 

"In  these  days  of  economic 
recession,  it  is  a  known  fact  that 
consumers  turn  from  buying  goods 
that  are  simply  extravagances  to 


buying  goods  which  are  functional 
and  are  backed  by  a  reliable  and 
well  known  brand.  Therefore,  both 
for  gift  and  own-purchase  electrical 
appliances,  sales  boom. 

"Sales  in  multiple  chemists  have 
shown  that  the  consumer  is  prepared 
to  buy  personal  care  appliances 
— shavers,  hair  care  products — along 
with  shampoos,  toiletries,  etc. 
The  independent  chemist,  however, 
has  two  advantages  over  the  chemist 
chains:  personal  service  and 
recommendation.  These  two  factors 
have  contributed  directly  towards 
the  goodwill  and  confidence  which 
their  customers  experience  and  can 
lead  to  additional  sales  in  the 
electrical  area. 

"Pricing  of  products  is  always  a 
difficult  factor  because  of  the  wide 
competition  set  up  in  the 
High  Street  by  multiple  electrical 
and  chemist  stores.  The  independent 
chemist  has  to  take  into  account 
the  actual  positioning  of  his  premises 
against  this  sort  of  competition  and 
to  base  his  pricing  accordingly. 
Although  the  percentage  sales  by 
independent  chemists  is  currently 
small  on  electrical  goods,  the  market 
has  vast  potential  and,  if  correctly 
managed,  a  move  into  electrical 
appliances  could  prove  highly 
profitable  to  the  independent  chemist. 

Continued  on  p312 
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Ano  r>z*\\  ctnrUnn  Since  we  started  in  September  we've 
^  rc-V-ail  ly  doubled  in  size  and  added  more  top 

names  to  our  original  client  list.  Sangers  Agencies  seem  to  be 
catching  on. 

Maybe  it's  the  reliable  friendly  professional  service,  from  a 
company  whose  main  interest  is  the  chemist  trade.  Maybe  it's  the  extra 
profit  on  some  of  your  best-selling  items.  Maybe  it's  the  fact  that  we 
are  introducing  profitable  new  lines  that  haven't  been  available  to 


\GENCES 


wergm 


lfOf*fU>' 


m 


'W 


chemists  before.  Maybe  it's  because  a  single  visit  from  a  Sangers 
Agencies  representative  will  dispense  with  a  number  of  time-wasting 
pinor  sales  calls  -  the  benefit  of  one-call  stocking. 

It  makes  sense  to  Philips,  Varta,  Energen,  MoDo,  CJrocare  and 
•ally  Hansen. 

It  makes  sense  to  you. 

And  like  all  good  ideas,  it's  going  to  go  on  growing.  Backed  by 
ur  name.  Sangers  Agencies.  Telephone  Hungerford  (04886)  3555. 


SANGERS 


Agencies 


Electricals  Continued  from  p309 


The  consumer  is  still  aware 
of  chemists'  as  a  source 


"The  choice  of  specific  products 
for  stock  is  vitally  important  to  the 
independent  chemists.  Well-advertised 
brands  with  an  easily  recognisable 
name;  products  with  good  display 
material  especially  at  peak  gift  times 
(Easter,  Father's  Day  and  Christmas), 
smaller  products  with  a  better  profit 
margin,  and  the  brand  leaders  in 
each  segment,  are  all  factors  for 
consideration. 

"Electrical  appliances  have  never, 
to  date,  been  a  great  success  in 
independent  chemists.  However,  with 
changes  in  consumer  spending  and 
the  increased  competition  from 
grocery  and  other  outlets  for  soap, 
toothpaste  etc,  it  is  important  that 
other  product  areas  are  explored  that 
could  result  in  additional  sales  and 


therefore  greater  profit." 

Pifco  echo  many  of  those 
sentiments.  "We  believe  the 
independent  chemist  could  play  an 
important  part  in  sales  of  personal 
care  products,  particularly  where  these 
are  closely  allied  to  cosmetics,"  they 
say.  In  this  context  Pifco  mention 
nail  and  complexion-care  items,  plus 
ejectrical  toothbrushes  and  massagers 
"with  chemists  and  health  virtually 
synonymous" — which  naturally  leads 
on  to  the  company's  new  nasal  inhaler 
and  the  whole  area  of  health  lamps. 
The  latter,  it  is  pointed  out,  require 
careful  use  and  provide  the  pharmacist 
with  an  opportunity  to  give  advice. 

Krups  were  one  of  the  few 
companies  to  answer  our  questions 
about  market  shares.  They  credit 
chemists  with  just  over  a  quarter  of 
the  total  market  in  haircare,  but  add 
that  Boots  are  probably  responsible 
for  as  much  as  nine-tenths  of  sales. 
Next  come  electricals  multiples  with 
a  fifth  and  discount  houses  with  one- 
sixth,  followed  by  department  stores, 
independent  electrical  shops  and,  at 
just  under  five  per  cent  of  the 


market,  electricity  boards. 

If  Krups  estimates  are  right,  it 
proves  that  the  consumer  is  still  very 
much  aware  of  the  chemist  as  the 
source  of  haircare  electricals — 
albeit  that  the  source  is  usually 
Boots — and  this  perhaps  confirms  the 
association  with  toiletries  and 
cosmetics.  Krups  state  that 
hairdryers  account  for  half  the  sector 
but  that  chemists'  real  strength  seems 
to  be  in  curling  tongs,  where  they 
have  one-third  of  the  total. 

Krups'  spokesman  admitted  that 
they  had  no  display  material  suitable 
for  the  smaller  chemist,  nor  did  their 
representatives  call  on  independents. 
Gallantly  he  added:  "Perhaps  it's  a 
valuable  conscience-raising  exercise". 

Somewhere  between  manufacturers 


Above:  Current  Braun  promotion 
running  until  March  31.  Below:  New 
POS  stand  for  Varta 


and  wholesalers  come  Sangers 
Agencies,  who  last  year  took  over 
Philips  and  Varta  distribution 
through  chemists.  Before  taking  on 
these  agencies  they  naturally  looked 
carefully  at  the  market  potential, 
from  which  they  estimate  that  in 
independent  chemists  (effectively 
everyone  except  Boots)  electricals 
were  worth  some  £7-8million  in  1980. 

Of  this  total,  batteries  accounted 
for  £3m,  shavers  £2m,  blankets  £0.5m 
and  other  electricals  £2. 5m.  To  put 
the  figures  in  perspective,  they  should 
be  seen  in  the  context  of  total  over- 
the-counter  sales  of  £400m  in 
independent  chemists.  Sangers  Agencies 
are  predicting  a  growth  to  £10m  in 
1981,  some  25  per  cent.  They  also  give 
Boots  three  times  the  sales  of  all 
other  chemists  put  together — this 
in  branded  goods  and  not  counting 
the  company's  massive  own-label 
range  of  electricals. 

Nevertheless,  independents  are 
left  with  10  per  cent  of  men's  shaver 
sales  (perhaps  12i  per  cent  of  ladies') 
and  4  per  cent  of  batteries  (but  in  a 
massive  market  worth  £80-100m, 
which  includes  many  types  not  stocked 
by  chemists). 


Increased  coverage 

Sangers  Agencies  report  that  both 
Philips  and  Varta  have  increased  their 
coverage  of  chemists  significantly, 
and  achieved  substantial  sales 
increases,  in  the  four  months  under 
the  new  arrangements.  "For  Philips, 
the  use  of  an  exclusive  agency 
specialising  in  selling  to  chemists 
represents  a  major  change  in  policy. 
For  Varta,  it  is  the  first  attempt  to  sell 
their  batteries  through  chemists,  yet 
within  a  few  months  over  1,000 
specially-designed  Varta  battery 
merchandising  units  have  been 
installed." 

Sangers  Agencies'  sales  force  calls 
on  some  4,000  chemists  on  a  regular 
monthly  basis  and  deals  with 
wholesalers  covering  the  remainder. 
Nick  Hodges,  managing  director, 
told  C&D:  "Our  policy  from  the 
start,  has  been  to  provide  the  best 
possible  service,  including  fast 
deliveries,  whilst  matching  the  most 
competitive  prices  in  the  land  and 
enabling  the  chemist  to  sell  the 
products  we  handle  at  a  reasonable 
margin  as  well  as  compete  with  High 
Street  multiples.  New  prices  shortly  to 
be  released  on  the  Philips  products 
will  further  benefit  the  chemist  and 
enable  him  to  make  further  inroads 
into  this  big  market." 

What  of  the  major  pharmaceutical 
wholesalers?  Vestric  say  they  stock 
Philips'  small  appliances — hair  dryers, 
Continued  on  p315 
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You  can  now  compete  with  all  the 
High  Street  multiples 


The  Braun  Micron 
Universal  Shaver. 
BDC  Special  Price 
is  £34.47* 


The  Braun  Micron 
de  luxe  Shaver 
BDC  Special  Price 
is  £22.98* 


The  Braun  Micron 
S  Shaver 
BDC  Special  Price 
is  £19.10* 


Braun  Promotional  Support  •  Braun  pay  the  VAT  back  to  the  consumer 

•  Simple  redemption  form  •  Offer  ends  31  st  March  1 981  •  Showcard/Window  banner 


*  All  prices  are  exclusive  of  VAT.  See  BDC  Times  for  full  details 


Because  BDC  will  back 
you  all  the  way  with 
Superservice. 


For  the  independent  chemist,  life  in  the  High 
Street  can  get  tough. 

But  you  have  a  very  powerful  ally  to  call  on— 
BDC. 

As  London's  leading  electrical  wholesaler,  we 
have  incredible  buying  power  —  and  colossal 
warehouse  capacity.  So  we  buy  big  —  and  pass 
the  savings  on  to  you. 


In  the  BDC  Times  each  month,  you'll  find 
scores  of  special  offers  ideal  for  chemists  to  retail. 
All  leading  brands  like  Braun,  Tefal,  Carmen, 
Philips,  Ekco,  Moulinex  and  Dreamland 
Monogram  —  and  all  heavily  discounted  from 
normal  trade  price  so  you  can  really  compete 
with  the  High  Street  multiples. 

But  that's  not  all. 

On  top  of  all  this,  you  get  the  best  delivery  in  the 
business  —  in  24  hours  if  you're 
within  a  30  mile  radius  of  London. 

That's  BDC  Superservice 
— and  it  adds  up  to  a  golden 
opportunity  for  you  to  profit  in 
today's  High  Street.  Send  the 
L_ 1      coupon  off  now  its  the  only  way. 


Please  back  me  all  the  way  with  BDC 
Superservice  and  send  me  my  free  BDC  Times 
and  account  application  form  immediately. 

Name   

Company   

Address   


British  Distributing  Company,  BDC  House,  590  Green  Lanes, 
London  N8  ORA.  Tel:  01-800 1245  Telex:  261693 


 CD1 4.2.81 

To:  British  Distributing  Company,  Dept  RT1, 
BDC  House,  590  Green  Lanes,  London  N8  ORA. 


Leader of 
the  packs 


: 


T^rnaid 

STERILE 

DRESSING  PACK 

DRUG  TARIFF 

1  Aftswfcsi.1  Gwm  Ttssua  Pad 

4  tosoftfent  GauKi  Swaiis  10  era  x  10 

4  Urge  Oman  Wool  Bails 

1  Absorbent  Paper  Tomi 

!  Watsr  Repsllmst  Papar  Sierife  Field 


wrnaid 

STERILE  ~* 

5  GAUZE  PADS 

( GAUZE  SWABS  BPC. 
7-5cmX7'5on    8  PLY 


Veraon-Carus  i 


fvt* 


■ 


Vernon-Carus  Limited 


Vernon-Carus  Ltd.  pioneered 
commercially  produced  Sterile 
Dressing  Packs  in  the  United  Kingdom 
almost  twenty  years  ago  and  have 
led  the  field  ever  since. 

Packs  are  obtainable  from  all 
wholesale  chemists  and  conform  to 
the  National  Health  Service  Drug 
Tariff  Specification. 

1/ernaid 

REGO. 

THE  BRAND  LEADER 

VERNON-CARUS  LTD. 
Penwortham  Mills, 
Preston,  Lancsjel:  744493/8 


New  Citramins  vitamins  A,  C  & 
D  tablets  are  here.  A  new  vitamin 
supplement  for  children  and  adults. 
With  orange  and  lemon  flavours  in 
the  same  bottle  they  are  very 
pleasant  to  take  . . .  children  will 
love  them. 

Their  mum's  will  love  the  good 
value.  The  small  size  contains  30 
tablets,  the  large  size  120  tablets 
and  they're  both  very  reasonably 
priced. 

You  will  love  the  regular  sales 
you'll  get  with  new  Citramins,  plus, 
there's  a  special  introductory  offer. 


Citramins  is  a  product  you  can 
trust,  from  Riker  Laboratories  - 
the  makers  of  Super  Plenamins 
multivitamins. 


SPECIAL  CITRAMINS 
INTRODUCTORY  OFFER 

~\  \  {or  the  price  o/^_2 


DISTRIBUTED  BY 

"Richards  &  Appleby  Ltd, 

Gerrard  Place 
East  Gillibrands 
Skelmersdale 
Lancashire  WN8  8SF 
(Telephone:  0695  20U1) 


Riker,  Citramins,  Super  Plenamins  trade  marks. 


Sudocrem 


ANTISEPTIC  HEALING  CREAM 

From  the  1st  of  March  1981  the 
following  prices  will  apply. 


Size 


R.R.S.P. 
per  unit 

(inc.V.A.T.) 


LIST  PRICE 

per  doz. 

(ex.V.A.T.) 


65g 

55p 

£3.85 

125g 

87p 

£6.09 

325g 

£1.76 

£12.31 

Distributors  for  Great  Britain 
David  Anthony  Ltd.,  Pharmaceutical  Distributors, 
59  Crosby  Road  North,  Liverpool  L22  4QD. 
Distributors  for  Northern  Ireland 
Linford  Sales  &  Marketing  Ltd., 
1  AnnaloisteRoad,  Kinnego,  Craigavon,  Co.  Armagh 

Made  in  Ireland  for  TOSARA  PRODUCTS  (U.K.)  Ltd. 
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ElCCtfiCalS       Continued  from  p312 

Pharmaceutical  wholesalers— 
most  keep  a  low  profile 


electric  blankets,  men's  and  ladies' 
shavers,  and  health  lamps  all  the  year 
round.  Seasonal  lines  are  offered — 
special  electric  blanket  promotions  in 
summer,  pre-sold  in  July  and  August 
for  the  winter  months  and  there  are 
special  offers  on  shavers  and  hair 
dryers  in  the  months  before  Christmas. 

"Terms  obtained  from  Philips 
enable  Vestric  to  offer  their  chemist 
customers  very  reasonable  margins — 
indeed  one  independent  chemist  in 
Yorkshire,  by  cutting  his  margins  on 
special  Vestric  offers  last  Christmas 
had  the  keenest  prices  on  Philips 
shavers  and  hair  dryers  for  20  miles 
around,  undercutting  even  discount 
stores  on  these  items.  His  decision  to 
reduce  his  margin  brought  him  many 
extra  customers  from  the  surrounding 
districts  and  his  increase  in  normal 
Christmas  turnover  more  than 
justified  his  decision." 


Limited  prospects 

But  despite  the  support  from 
Philips,  Vestric  admit  consumers  are 
choosing  to  shop  in  discount  houses. 
"Therefore  there  has  been  no 
expansion  of  electrical  lines  for  the 
past  five  years."  They  add:  "Vestric 
feel  that,  for  the  average  independent 
retail  pharmacist,  the  future  sales 
prospects  in  electricals  will  be  limited, 
as  discount  bargain-hunting  continues 
to  grow." 

Unichem  presumably  share  that 
pessimism,  because  they  report  "we 
have  sold  these  products  in  the  past 
without  much  success".  But  Sangers 
Pharmaceuticals  appear  to  be  moving 
in  the  opposite  direction.  They  stock 
electricals  all  the  year  round  and 
regularly  offer  either  entire  ranges  or 
selected  products  at  reduced  prices  in 
their  packages.  The  inventory  is 
increased  for  Christmas  trading  with 
products  which  have  gift  appeal. 

"The  special  offer  prices  enable  the 
independent  chemist  to  compete  with 
High  Street  multiples.  The  minimum 
margin  we  consider  they  should  work 
to  is  17i  per  cent  POR.  When  on 
promotion,  the  offer  prices  show  the 
chemist  an  even  higher  POR." 

Sangers  Pharmaceuticals 
currently  stock  electrical  items  from 
Philips  (Philishave,  Ladyshave, 
hairdryers,  clocks,  electric  blankets 
and  health  lamps),  Clairol  Appliances 
(complete  range)  and  Sharp 
(calculators,  clock  radios,  cassette 
players,  radios,  music  centres,  audio 
systems,  televisions,  car  radios  and 


car  cassette  players). 

Confirming  their  attitude,  Sangers 
Pharmaceuticals  say:  "So  strong  is 
our  belief  in  the  future  of  the 
independent  chemist  in  retailing 
selected  electrical  items  that  a  new 
photographic/audio  and  electrical 
catalogue  has  recently  been 
published.  We  will  continue  to  stock, 
and  to  add  to,  our  comprehensive 
range  of  electricals,  the  majority  of 
which  are  available  for  immediate 
delivery.  Specialist  items  can  be 
ordered,  and  delivery  of  these  is 
usually  within  seven  to  10  days." 


Potential  tested 


Proof  of  the  market  potential  may  be 
deduced  from  BDC's  success.  It  is  only 
a  year  since  they  first  advertised  in 
C&D  yet  already  their  chemist 
customers  stand  at  something  like 
600 — and  their  additional  turnover  is 
in  the  hundreds  of  thousands. 

The  nub  of  their  service  is  a  fleet 
of  30  delivery  vans  operating  a  24-hour 
turnround  on  orders  placed  by 
customers  within  a  30-mile  radius  of 
London,  and  a  three-day  turnround  for 
customers  up  to  50  miles  away.  But 
chemists  have  become  BDC  regulars 
from  much  further  afield — including 


One  thing  shown  clearly  by  our 
survey  of  BDC  customers  is  that  BDC 
have  taken  little  business  away  from 
pharmaceutical  wholesalers — for  the 
most  part  it  is  new  business:  where 
there  is  a  transfer  it  is  from  other 
electricals  wholesalers,  and  few 
respondents  have  made  BDC  their  sole 
supplier  (most  will  still  take  a  special 
offer  from  their  pharmaceutical 
wholesaler,  for  example). 

The  sites  and  turnovers  of  the 
chemists  was  very  varied,  as  were 
competition  and  dependence  on  NHS. 
However,  almost  all  were  already 
willing  to  diversify,  most  stocking 
tights  and  others  being  into  jewellery, 
watches  and  toys.  Most  stocked  some 
electricals,  albeit  only  seasonally.  Half 
the  respondents  experimented  with 
non-traditional  items  such  as  computer 
games  after  starting  to  use  BDC. 
Turnover  improvements  nevertheless 
varied  from  the  marginal  to  the  " 
dramatic! 

About  two-thirds  had  permanent 
window  displays  of  electricals  and 
about  half  had  in-store  displays — 


the  north  of  Scotland — and  the 
company  will  always  give  costs  and 
delivery  times  on  telephone  inquiry. 

Since  our  last  report,  BDC  have 
opened  a  new  electricals  warehouse  in 
north  London,  which  they  claim  to  be 
the  largest  in  Britain.  Here  they  go  to 
such  lengths  as  shrink-wrapping  pallets 
of  stock,  so  that  packages — so 
important  in  gift  selling — are  in 
perfect  condition  when  they  reach  the 
retailer.  Stock  control  and  invoicing 
is  now  on  computer,  cutting  down  time 
at  the  trade  counter  (a  cause  of 
complaint  by  some  chemists  in  a  hurry 
before  the  change)  and  enabling 
market  trends  to  be  followed.  BDC 
now  offer  a  total  range  of  some  5,000 
lines  from  250  manufacturers. 

Despite  their  expansion  (and  an 
economic  recession)  BDC's  service  was 
almost  overwhelmed  at  Christmas,  with 
business  up  by  110-120  per  cent. 
Chemists  shared  in  this  success,  many 
doing  well  with  hand-held  computer 
games  and  exploring  areas  such  as  food 
processors,  coffee-grinders,  torches, 
clocks  and  (particularly  recommended 
by  BDC  as  a  service  to  customers) 
plugs.  The  Tefal  Waxaway  depilatory 
set,  promoted  only  through  chemists 
by  BDC,  was  highly  successful  as  a  gift 
item  and  the  company  is  currently 
looking  for  similar  exclusives.  The 
Braun  chemists'  package  negotiated  by 
BDC  last  year  fits  this  description, 
and  since  then  there  have  been  Braun 
range  additions  appropriate  to  the 
chemist — for  example  the  new  denture 
cleanser. 


surprisingly,  few  had  both.  But  the 
main  purpose  of  our  questionnaire  had 
been  to  discover  whether  chemists 
could  make  a  profit — and  the  answer 
in  clearly  "yes",  even  when  there  is 
keen  competiton  close  by.  Margins 
ranged  from  20-50  on  cost,  but  the 
majority  verdict  on  pricing  policy  is 
25  per  cent. 

Each  respondent  was  also  asked  to 
offer  advice  to  other  independents 
considering  moving  into  electricals, 
and  below  we  give  some  of  the  replies 
with  an  indication  of  the  business  type 
and  experience  (grouping  is  by  annual 
total  turnover). 


Under  £100,000 


Only  one  respondent  was  in  this 
category  (pharmacy  A).  Describing  his 
position  as  "secondary  town  trading" 
and  with  NHS  proportion  below  25  per 
cent,  he  had  turned  to  watches, 
jewellery,  tights  and  radios  to  bolster 

Concluded  on  p316 
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Electricals     Continued  from  p315 

Good  advice:  be  cautious,  but 
the  market  is  there 


turnover.  However,  with  no  direct 
competition  within  half  a  mile  (Boots 
one  mile,  Argos  three  miles)  he  has 
been  able  to  make  331  or  50  per  cent 
on  cost.  Since  being  supplied  by  BDC 
he  has  added  electronic  games  and 
clocks  to  his  range  and  while  unable 
to  identify  a  large  increase  in 
electrical  turnover  concludes:  "Be 
cautious,  but  the  market  is  there." 


£100,000-£200,000 


Pharmacy  B,  in  a  rural  High  Street, 
has  competition  only  50  yards  away, 
but  achieves  25  per  cent  on  cost.  He 
estimates  10  per  cent  additional 
business  since  BDC,  with  hairdryers 
and  ladies'  and  men's  shavers  proving 
most  profitable.  He  reports  very  good 
sales  of  hairdryers  and  shavers  at 
Christmas  and  offers  the  following 
advice:  "Carry  a  selection  of  items — 
not  just  one  brand.  The  fact  that  you 
can  display  say  six  to  ten  different 
hairdryers  or  shavers  attracts  people 
into  the  shop  to  look;  the  bigger  the 
choice  the  better." 

C.  High  Street  position,  under  25  per 
cent  NHS,  nearest  competitor  Boots, 
one  mile.  Advice:  "There  should  be  a 
reasonable  competitive  source,  and 
chemists  must  expect  to  work  on  lower 
margins.  I  think  if  manufacturers 
and  wholesalers  are  looking  for  new 
outlets,  chemists  are  a  reasonable 
choice  because  of  their  position  in  the 
High  Street,  their  willingness  to 
follow  up  on  faulty  goods,  and  the 
offer  of  a  repair  service.  But 
manufacturers  and  wholesalers  should 
understand  chemists'  position;  they  do 
not  individually  have  strong  buying 
power,  but  collectively  they  can  offer 
a  wider  choice." 
P.  An  estate  pharmacy  in  North 
London  with  Boots  and  a  discounter 
half-a-mile  distant.  Traditional 
electricals  only,  worth  £100  a  year 
in  turnover,  increased  by  only  10  per 
cent — but  using  BDC  only  as  an 
alternative  to  previous  suppliers  which 
included  electrical  wholesalers,  direct 
and  cash-and-carry.  Margins  of  20-25 
per  cent  on  cost. 

The  pharmacist  is  critical  of  BDC 
for  requiring  minimum  £150  orders 
from  the  smaller  chemist.  He  also 
complains  about  the  confusion  caused 
by  the  proliferation  of  makes  and 
models — such  as  the  three  new  Braun 
Micron  shavers — which  makes  it 
difficult  for  the  smaller  chemist  to 
keep  a  reasonable  stock  of  electricals 
up  to  date.  A  dissenter  from  our 


"success"  story  respondents,  the 
pharmacist  writes:  "I  cannot  really  see 
electrical  sales  going  to  the  smaller 
chemists  in  the  future.  The  electricals 
man  or  department  is  the  place  to 
purchase,  not  the  chemist.  We  have 
little  back-up  material  from 
manufacturers — no  current  pamphlets, 
window  display  material  or  show  cards 
etc." 

E.  Situated  at  the  end  of  the  High 
Street  in  a  Kent  town  and  selling  tights 
and  jewellery;  strong  local  competition, 
including  Boots  at  300  yards,  and 
discounters.  Before  BDC  stocked  only 
health  lamps,  but  has  now  added 
shavers,  hairdryers,  and  most  of  the 
Philips,  Braun,  Pifco  and  Carmen 
ranges.  Turnover  up  from  £100  a  year 
to  approximately  £1,200  at  wholesale 
prices.  Tries  to  meet  local  prices  but 
manages  25-30  per  cent  on  cost. 
Advice:  "Buy  at  best  prices,  sell  at  the 
same  prices  as  your  competitors  and 
display  well". 

F.  High  street  position  in  North 
Scottish  town  with  one-third  NHS  and 
requiring  to  increase  turnover  with 
"anything  that  I  can  sell'  (which 
includes  records,  home  brew)  etc. 
nearest  multiple  competition  25  miles, 
but  another  pharmacy  and  independent 
electrical  retailer  locally. 

With  an  obvious  entrepreneurial 


"Electricals  have  certainly 
been  worthwhile,  but 
as  with  anything,  you  have 
to  put  a  bit  of  effort  and 
money  into  it  " 

outlook,  this  pharmacist  was  previously 
looking  to  another  electricals 
wholesaler  for  a  Christmas  order,  but 
puts  his  former  turnover  at  "virtually 
nil".  With  BDC  now  his  sole  supplier 
(except  for  some  Numark  Christmas 
specials)  he  says  that  some  10  per  cent 
of  "showroom"  sales  are  electrical 
associated,  including  clocks  and  games. 

Probably  because  of  his  position, 
this  chemist  has  been  able  to  mark  up 
by  33|  per  cent  on  BDC's  "price 
busters" — and  still  remain  competitive. 
He  comments:  "Electricals  have 
certainly  been  very  worthwhile.  I  get 
bored  with  the  standard  aftershave  and 
talc  gift  sets  at  Christmas  and  the 
more  diversified  the  lines  you  display 
and  promote,  the  more  you  can  expect 
people  to  come  through  your  door. 


Once  you  get  them  into  the  shop  the 
battle  is  95  per  cent  over. 

"As  with  anything,  you  have  to  put 
a  bit  of  effort  and  money  into  it.  It's 
no  use  having  a  couple  of  antique 
Philishaves  as  your  entire  stock,  with 
prices  calculated  at  full  trade  plus  50 
per  cent  plus  VAT!  Look  for  suppliers 
who  can  give  you  competitive  prices 
and  concentrate  on  their  offers — do  the 
latter  and  you'll  succeed;  do  the  former 
and  you'll  be  one  of  those  who  say 
'chemists  can't  sell  electricals'." 
G.  In  an  Essex  shopping-only  precinct 
with  Boots,  drug  store  and  discounters, 
etc.  50  per  cent  NHS.  Previously 
stocked  only  shavers  and  dryers  but 
has  now  extended  range  and  brands. 
Increased  sales  by  100  per  cent,  but 
Sanger  Pharmaceuticals  share  the 
credit  with  BDC.  Advice:  "Being  in  a 
town  centre  I  satisfy  the  demand  for 
personal  service — peripheral  shops 
may  not  be  so  successful.  A  wider 
selection  of  merchandise  should  be 
provided  by  wholesalers  at  competitive 
prices — I  do  juggling  acts  on  minimum- 
order  requirements  from  a  few 
suppliers." 


£200,000  and  over 


H.  Small  multiple  (three  branches)  in 
central  London  with  close  competition; 
25  per  cent  NHS.  Manages  some 
£3,000  electricals  turnover  by  using 
electricals  wholesalers  and  has 
increased  10  per  cent  since  BDC,  who 
are  now  sole  suppliers.  Standard 
mark-up.  Advice:  "In  my  experience, 
even  the  smallest  unit  can  sell 
electricals,  albeit  at  a  price,  and  I 
would  advise  that  an  independent  who 
invests  £150  in  a  good  cross-section  of 
products  would  gain  ground." 

I.  Estate  pharmacy  in  Surrey  with 
two-thirds  NHS  and  a  mile  from 
competition.  Already  sells  tights,  toys 
and  novelties  (including  radios)  plus 
service  items  such  as  plugs  and 
batteries.  Previous  electricals  turnover 
£250-£300  a  year— joined  BDC  in 
December  and  already  (mid- January) 
up  to  £1,000.  Experimenting  with 
games,  clocks,  smoke  alarms,  as  well 
as  more  traditional  lines.  Mark-up 
around  20  per  cent. 

Comments:  "Electricals  still  seem 
to  be  traditional,  but  customers  have 
been  surprised  at  our  competitiveness 
with  games  and  clocks.  Christmas 
business  was  excellent  and  we  are 
considering  devoting  a  small  section  of 
display  to  electricals  after  a  short  but 
excellent  experiment". 
J.  High  Street  position  in  major  Essex 
town  with  close  multiple  competition; 
50  per  cent  NHS.  Has  added  BDC  to 
other  electricals  wholesalers  as 
suppliers  but  now  includes  electronic 
games  in  range.  Normally  achieves 
standard  mark-up.  Advice:  "You  must 
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"What  do  you  mean — ;'f  seemed  appropriate?' 


be  prepared  to  stock  a  selection  of 
each  type  of  product." 
K.  Just  off  a  main  street  in  north-west 
London;  25  per  cent  NHS.  Using  BDC 
as  only  one  source — others  are  also 
electricals  wholesalers.  Customers 
grateful  for  stocking  light  bulbs  and 
plugs.  Makes  25  per  cent  on  return. 
L.  Also  north-west  London,  in  High 
Street  with  50  per  cent  NHS.  Since 
BDC,  has  extended  range  beyond  the 
Philips  razors  and  blankets  previously 
stocked.  25  per  cent  mark-up. 
Comment:  "Worthwhile  provided 
standard  items  are  chosen  which  are 
not  changed  every  year." 
M.  High  Street  in  West  Wales  town 
with  summer  tourism;  25  per  cent 
NHS.  Traditional  electricals  only,  but 
turnover  doubled  since  BDC.  Excellent 
Christmas  making  25-30  per  cent  on 
cost — "We  found  that  the  more 
expensive  razors  sold  first."  Advice: 
"One  wholesaler  stocking  everything 
is  required,  with  good  delivery  service. 
BDC  is  excellent — stock  ordered  arrives 
by  BRS  express  in  3-5  days  so  that 
replacements  can  be  obtained  quickly." 
N.  Again  a  north  London  High  Street 
with  little  multiple  competition  and  50 
per  cent  NHS.  As  if  to  prove  that  our 
survey  was  unselective,  this  last  return 
to  arrive  put  forward  the  depressing 


viewpoint.  A  poor  Christmas  is 
reported  and  the  advice  "Stay  out  of 
electricals  except  for  a  small  holding 
at  Christmas  and  holiday  seasons." 


"Have  a  go" 


Clearly  this  latter  comment  is 
unrepresentative  of  our  sample  and  in 
a  postal  survey  it  was  not  possible  to 
establish  the  reason  for  the  difference. 
Better,  perhaps,  that  we  should 
conclude  with  advice  from  one  of  our 
independents  to  all  other  independent 
chemists — "Have  a  go."  ■ 


WESTMINSTER 
REPORT 


Powers  of  entry 

In  a  written  question,  Mr  Christopher 
Murphy,  Conservative,  Welwyn  and 
Hatfield,  asked  whether  the  review  of 
statutory  powers  to  enter  business 
premises  had  been  completed. 


This  week,  in  reply,  Mr  John 
Macgregor,  a  Lord  Commissioner  of 
the  Treasury,  said  that  the  review  had 
been  completed  and  as  a  result 
Ministers  have  recommended  that  30 
powers  should  be  revoked  and  up  to 
63  modified:  "Most  of  these 
recommendations  will  be  carried  out  in 
the  normal  course  of  departmental 
legislative  programmes.  I  am  satisfied 
that  the  remaining  powers  are 
necessary,  are  sufficiently  circumscribed 
and  contain  adequate  safeguards  to 
ensure  that  they  do  not  cause 
unwarranted  intrusion  into  business 
premises." 

Mr  Macgregor  also  stated  that  the 
introduction  of  uniformity  into 
safeguards  would  be  further  examined, 
and  all  future  legislation  containing 
powers  of  entry  would  be  scrutinised 

Supervision  call 

Mr  Laurie  Pavitt,  Labour,  Brent 
South,  asked,  in  a  Commons  written 
question,  the  Secretary  for  Social 
Services,  if  he  will  take  steps  to  ensure 
that  large  size  packs  of  analgesics 
containing  aloxipnn,  aspirin, 
paracetamol  and  salicylamide  shall  only 
be  sold  by  or  under  the  supervision  of 
a  pharmacist. 

Sir  George  Young,  Under-Secretary 
for  Health  replied  that:  "Large  size 
packs  of  analgesics  are  allowed  to  be 
offered  for  sale  only  in  pharmacies. 
I  am  advised  that,  as  the  law  stands, 
we  have  no  enforceable  means  of 
requiring  by  law  that  these  packs  be 
sold  by  order  under  the  supervision 
of  a  pharmacist  while  at  the  same 
time  we  allow  (as  we  think  it  right  we 
should)  the  smaller  packs  to  remain 
on  general  sale.  But  retail  pharmacists 
were  recently  advised,  in  a  letter 
addressed  to  them  by  the  President  of 
the  Pharmaceutical  Society,  that  they 
are  expected,  as  a  matter  of 
professional  discipline,  to  continue  to 
supervise  sales  of  large  packs  as 
though  it  were  a  legal  requirement."  ■ 


Ask  for  Reactolite  Rapide  by  name 

before  your  customers  do. 


This  year,  Chance  Pilkington  are 
spending  over  £250,000  on  television, 
magazine  and  point-of-sale 
advertising  to  make  Reactolite  Rapide 
photochromic  lenses  even  more 
successful  than  they  were  last  year. 
So  ask  for  sunglasses  with  Reactolite 
Rapide  lenses-by  name! 
Glascoed  Road,  St  Asaph,  Clwyd 
LL17  0LL,  North  Wales. 

'-Reactolite  and  Rapide  arc  Trade  Marks  of  Pilkington  Brothers  Limited 


The  fastest  reacting  photochromic 
lenses  in  the  world 


CHANCE  PILKINGTON  LIMITED 
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LETTERS 


When  the  deal  is 
better  at  Boots 


While  working  in  friendly  competition 
with  the  Boots  organisation  only  a  few 
doors  away,  I  must  say  I  have  noticed 
this  insidious  dodge  to  evade  the  spirit 
of  price  maintenance  on  medicines 
becoming  more  noticeable  (C&D 
January  31). 

If  Unichem,  Vestric  and  Macarthys 
can  change  the  prices  they  charge  to 
their  customers  on  these  price- 
maintained  lines  overnight,  surely  it  is 
not  beyond  the  means  of  an 
organisation  such  as  Boots  to  be  able  to 
overcome  "administrative  logistics" 
within  the  space  of  a  few  days! 

However,  there  is  a  more  serious 
price  war  developing,  and  fast  gathering 
momentum,  for  which  I  do  feel  the 
very  competitive  and  price-conscious 
Boots  Company  can  in  no  way  be 
blamed.  To  explain  this  I  can  only 
record  recent  events  as  they  happened. 

Thursday  January  22,  pm:  Radio 


Times  delivered.  I  notice  special  offer 
by  Boots  of  Gillette  razor  blades  Gil — 
67p. 

January  22,  pm:  Phone  call 
purporting  to  be  from  Unichem 
offering  special  deal  on  Gil  blades. 
Further  questioning  reveals  that  it  is 
not  Unichem  phoning  but  a  Gillette 
representative  offering  a  deal  via 
Unichem— £13.45  box  of  20  blades 
(over  67p  each)  my  buying  price,  and 
I  have  to  sell  at  67p  to  be  competitive 
and  pay  HM  Government  15  per  cent 
VAT  into  the  bargain!  I  refuse  the 
deal,  but  representative  promises  to  call 
with  a  better  deal  shortly. 

January  27:  Visit  from 
representative,  who  first  apologises  for 
any  possibility  of  his  phone  call  causing 
deception.  He  laughingly  admits  he 
was  actually  phoning  from  Macarthys 
warehouse!  Wishes  to  offer  better 
terms  if  I  spend  minimum  of  £250. 
This  still  did  not  make  it  more 
economical  than  to  go  two  doors  down 
the  road  and  purchase  at  67p  from 
Boots. 

How  ever  can  we  compete  with  this 
competition,  for  which  the  blame  can 


only  be  laid  fairly  and  squarely  at  the 
door  of  manufacturers  such  as  Gillette 
who  have  led  us  to  this  state  of  affairs 
and  have  abandoned  even  a 
recommended  selling  price?  If  Unichem 
have  over  2,000  members,  surely  the 
collective  purchasing  power  should  be 
sufficient  to  enable  them  to  equal  the 
purchasing-power  of  the  big  boys. 

In  future  I  am  refusing  to  stock  and 
feature  any  special  offers  from 
representatives  unless  they  can  assure 
me  that  this  so-called  reduction  is 
genuine,  and  the  same  items  are  not 
going  to  be  offered  to  the  multiples 
at  such  a  reduced  price  to  make  my 
offers  look  like  profiteering. 
A.  J.  C.  Bull 
Evesham,  Worcs 

Computer-tied 

I  am  disturbed  by  the  fact  that 
Vantage  members  have  recently  joined 
the  ever-increasing  flow  of  fact-finding 
missions  to  the  USA.  Whilst  I  am  all  in 
favour  of  pharmacists  exchanging 
views  with  colleagues  from  around  the 
world,  I  feel  that  any  suggestion  by 
our  wholesalers  to  try  to  impose  USA 
conditions  in  the  UK  is  to  be 
strenuously  opposed. 

I  admit  I  can  only  quote  hearsay 
evidence,  but  as  I  understand  it, 
certain  US  wholesalers  will  only  supply 


NEW  WAVE  CONTRACEPTIVES 

From  AEGIS  Products  —  The  Alternative  Contraceptive  Supplier  at  realistic  prices 

Superb  (colour)  display  boxes  —  incredible  profits.  Fast  sellers  —  same  day  despatch  —  what 
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NOTE:  We  have  the  LARGEST  SELECTION  OF 
CONDOMS  in  THE  UK  (If  not  the  World).  Over  67  brands  in 
stock  PLUS  Durex  products.  DID  YOU  KNOW  OUR 
CONDOMS  START  AT  £2.25  per  GROSS?  ASK  FOR  A 
FULL  PRICE  LIST  WHEN  ORDERING. 
If  you  find  that  you  can  resist  ordering  from  this  advertisement,  then  why  not 
send  off  for  our  FULL  PRICE  LIST,  which  will  be  sent  to  you  By  Return  Post. 

At  these  profit  margins  your  business  could  do  with  it. 


AEGIS 

Apply  Today  to  AEGIS  PRODUCTS  (CD503  ) 
A  Division  of  Yago  Holdings  Limited,  Unit  18, 
New  Coleshill  Industrial  Estate, 
Birmingham  B46  1RL. 
Tel:  0675  65265. 
Telex  3351 48  YAGO  G 


WE  HAVE  A  NATION  WIDE  VAN 
DELIVERY  SERVICE. 
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on  orders  placed  by  direct  data 
transmission.  To  impose  such  a  system 
in  UK  would  be  only  acceptable  if  the 
wholesaler  of  one's  choice  offered  a 
100  per  cent  service.  However,  this  is 
far  from  the  case  today.  We  have  a 
situation  where  the  telephone  order 
clerks  are  so  mesmerised  by  their 
VDUs  that  anything  "not  on  the 
computer"  is  treated  either  with 
panic  and  alarm  or  with  total  apathy. 

Before  wholesalers  start  throwing 
bricks  through  my  windows,  let  me 
quote  just  two  recent  examples  of  the 
service  from  leading  wholesalers.  In 
one  instance,  the  only  person  in  the 
branch  who  knew  the  difference 
between  a  scrotal  and  an  inguinal  truss 
was  on  holiday.  In  the  other  we 
ordered  an  obscure  "ethical"  with  the 
request  "please  obtain".  Not  so  long 
ago,  we  would  have  received  a  note 


I  read  with  interest  a  recent  letter 
regarding  "CD's  from  Police"  (C&D 
January  31). 

There  is  no  doubt  that  the  drugs 
referred  to  as  "Controlled"  under  the 
Misuse  of  Drugs  Act  1971  have  an 
important,  albeit  minor,  role  to  play  in 
medicine.  It  is  therefore  unfortunate 
but  inevitable  that  their  illicit  use  will 
continue  to  result  in  pharmacy 
burglaries. 

Stolen  Controlled  Drugs  are  not  the 
only  cause,  but  rather  add  to  the 
problem  of  drug  misuse  and  addiction, 
so  I  seriously  doubt  if  the  introduction 
of  police  dispensaries  would  reduce 
these  problems.  I  agree  that  such  an 
arrangement  would  enable  the  police 
to  monitor  supplies  more  easily,  a  task 
which  is  very  time  consuming,  but  so 
too  would  an  arrangement  whereby  the 
pharmacist  submits  a  monthly  copy  of 
his  records. 

However  whatever  decisions  are 
made  the  major  consideration  must  be 
the  patient.  In  the  majority  of  cases 
regional  dispensaries  would  be 


saying,  "Do  not  stock,  order  placed 
with  supplier".  This  time,  when  the 
item  had  not  arrived  after  two  weeks 
(luckily  the  patient  was  still  alive)  we 
discovered  the  order  had  not  been 
placed  and  I  had  to  phone  the 
manufacturer  myself  to  obtain  it 
almost  next  post. 

Some  people  believe  that  they  still 
would  have  total  independence  if  tied 
to  one  wholesaler's  computer  system. 
However,  what  would  happen  if  one 
suddenly  wanted  to  change 
wholesalers?  Would  one's  hardware  be 
obsolete — and  who  would  pay  for  the 
software  conversion?  Not  only  do  we 
need  that  PIP  code  for  UK  pharmacy, 
but  also  a  common  standard  for 
hardware  and  software  so  that  all 
systems  can  communicate  if  required. 
R.  M.  King 
Hedon,  Hull 


inconvenient  to  many  patients  informed 
that  their  particular  medication  is  not 
available  from  their  local  chemist;  add 
to  this  the  occasions  when  script  errors 
occur.  There  is  no  doubt  in  my  mind 
that  the  honey-pot  situation  created  by 
police  dispensaries  would  put  the 
patient  at  risk  from  would-be  muggers 
looking  for  the  easy  haul. 

Any  burglary,  pharmacy  or 
otherwise,  is  abhorent  and  the  problem 
is  not  easily  solved,  for  even  the  most 
elaborate  alarm  systems  have  been 
beaten.  The  police  have  no  easy  task 
when  dealing  with  illicit  drugs  and 
must  be  commended  on  the  difficult 
work  they  do.  The  incidence  of 
pharmacy  burglaries  may  even  be  a 
reflection  on  the  success  of  the  police 
in  keeping  drugs  off  our  streets.  The 
relatively  low  cost  of  Controlled  Drugs 
to  the  pharmacist  bears  no  relation  to 
their  inflated  street  market  value,  so 
their  is  little  wonder  that  the  drugs 
cabinet  is  a  prime  target. 

The  problems  are  likely  to  be 
difficult  to  solve  so  long  as  Controlled 


Drugs  are  prescribed,  and  since  we  are 
contracted  to  provide  a  service,  should 
the  question  be  asked  "Are  our 
arrangements  for  the  safe  custody  of 
Controlled  Drugs  safe  enough?"  Only 
recently  a  pharmacist  was  fined  for  not 
keeping  Controlled  Drugs  in  a  locked 
cabinet.  It  prevented  thieves  getting  the 
drugs  when  they  broke  into  his 
premises,  yet  he  was  clearly  in  breach 
of  the  law. 

The  Misuse  of  Drugs  Act  1971 
requirement  for  safe  custody  of 
Controlled  Drugs  states  that  these 
drugs,  are  so  far  as  circumstances 
permit,  kept  in  a  locked  safe,  cabinet 
or  room  which  is  so  constructed  and 
maintained  as  to  prevent  unauthorised 
access  to  same.  How  many  pharmacies, 
I  wonder,  keep  Controlled  Drugs  in  a 
safe?  As  a  police  officer  reported  to 
me  recently.  "You  cannot  expect 
every  pharmacy  owner  to  install  an 
often  costly  safe  to  keep  a  few  pounds 
worth  of  drugs  in  when  a  lockable 
cabinet  satisfies  the  Law." 

This  I  find  is  a  valid  point  and  will 
remain  so  as  long  as  the  law  stays 
unchanged.  A  serious  review  of  security 
measures  must  therefore  be  left  to  the 
individual  pharmacy  owner,  but  we 
can  without  exception  do  our  part  to 
help  the  police,  ourselves — and  satisfy 
the  professional  conscience — by 
keeping  stocks  of  Controlled  Drugs  to  a 
bare  minimum.  Old  deleted  or  rarely- 
prescribed  drugs  are  of  little  use  to  the 
pharmacist,  but  out  on  the  street  little 
attention  is  paid  to  batch  numbers  or 
expiry  dates. 

I  have  found  police  officers  from 
the  Drug  Squad  are  only  to  willing  to 
destroy  old  stocks  and  give  advice  on 
security  matters,  and  although  these 
simple  measures  may  not  prevent  the 
determined  element  from  breaking  into 
the  pharmacy  once,  there  is  no  reason 
why  steps  cannot  be  taken  to  make  it 
so  unworthwhile  that  they  would  think 
hard  before  doing  it  twice. 
Anthony  Sutton 
F 're-registration  graduate 
Bristol 


Controlled  Drugs— they're  our  problem 


Ask  for  Reactolite  Rapide  by  name 

...before  your  customers  do. 


Reactolite 

The  fastest  pho!  "^>C 
lenses 


Your  customers  can  now  choose  from  the  newly 
expanded  range  of  Reactolite  Rapide  photochromic 
lenses.  The  original  Reactolite  Rapide  Grey  90  lens, 
Reactolite  Rapide  Brown  90  for  the  fashion-conscious 
and  the  new  Reactolite  Rapide  Grey  70  pre-tint  lens. 

Remember,  ask  for  sunglasses  with  Reactolite 
Rapide  lenses-by  name! 

Glascoed  Rd,  St  Asaph,Clwyd  LL17  0LL,  North  Wales 

•Reactolite  and  Rapide  are  Trade  Marks  of  Pilkington  Brothers  Limited. 


The  fastest  reacting  photochromic 
lenses  in  the  world 

Jfe  CHANCE  PIIJK.INGTON  IJMITKD 
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BUSINESS  NEWS 


Accounts  burden  lightened 
for  small  companies 


Some  of  the  administrative  burden 
now  borne  by  small  companies  will 
be  eased  by  the  Companies  Bill 
published  last  week. 

Key  provisions  provide  for  a 
reduction  in  the  amount  of  information 
small  and  medium  sized  companies 
are  required  to  include  in  accounts 
filed  with  the  Registrar  of  Companies, 
and  new  rules  are  laid  down  for  the 
form  and  content  of  accounts. 

Small  companies  will  be  allowed  to 
file  only  an  abridged  balance  sheet 
with  the  Registrar  and  they  will  not 
have  to  file  a  profit  and  loss  account 
or  a  directors'  report,  though 
shareholders  will  still  get  full  audited 
accounts.  Companies  fall  into  this 
category  if  they  do  not  exceed  more 
than  one  of  the  following  thresholds: 
Turnover  of  no  more  than  £1.4  million; 
balance  sheet  total  not  exceeding 
£700,000;  no  more  than  50  employees. 

Medium  sized  companies  are  to  be 
permitted  not  to  include  in  modified 
accounts  details  of  their  turnover  and 
gross  profit  margin.  Such  companies 
must  not  exceed  more  than  one  of 
these  thresholds:  Turnover  £5. 75m; 
balance  sheet  total  £2. 8m;  employees 
250. 

Regardless  of  size,  public,  banking, 
insurance  and  certain  shipping 
companies  are  not  eligible  to  be  treated 
as  small  of  medium  companies.  The 
thresholds  above  will  also  apply  to 
groups  of  companies,  taken  together, 
to  determine  treatment  for  group 
accounts. 


Self-regulating  system 

The/Bill,  which  implements  the 
Fourth  EEC  Directive  on  company 
accounts,  also  provides  for  the 
abolition  of  the  Registry  of  Business 
Names  and  the  setting  up  a  self- 
regulating  system.  Under  this  system, 
unincorporated  businesses  will  be 
required  to  make  details  of  ownership 
available  to  their  customers  and 
suppliers,  both  by  displaying  it  at  their 
places  of  business  and  on  their  business 
letters  and  demands  for  payment. 

A  further  change  will  be  the 
simplification  of  the  arrangements 
governing  the  approval  of  company 
names.  Persons  wishing  to  form  a 
company  will  be  able,  as  a  result  of  the 
amended  legislation,  to  form  their 


own  judgment  about  whether  a  name 
will  be  acceptable,  when  compared 
against  those  contained  in  a  statutory 
index  df  the  names  of  existing 
companies  and  other  specified  bodies 
to  be  kept  by  the  Registrar  and  against 
other  stated  criteria.  Thus,  in  the 
majority  of  cases,  they  will  no  longer 
need  to  obtain  the  Registrar's 
provisional  approval  to  their  name 
and  will  be  able  to  submit  documents 
immediately  for  registration. 


Inspectors'  powers 

Department  of  Trade  inspectors 
looking  into  companies  will  be  given 
the  power  to  examine,  on  oath,  anyone 
who  is  not  a  director  or  agent  of  the 
company,  without  having  to  go  to  the 
the  courts.  They  will  also  be  able  to 
require  past  and  present  directors  to 
produce  details  of  their  bank  accounts. 

The  Bill  also  looks  into  the  area 
of  fraud,  and  aims  to  improve  the 
effectiveness  of  existing  provisions. 
The  law  under  which  persons  can  be 
disqualified  from  taking  part  in  the 
management  of  companies  is  to  be 
amended  to  permit  magistrates  to 
disqualify  for  up  to  five  years  while 
the  maximum  period  for  which  higher 
courts  may  disqualify  will  be  extended 
to  15  years.  Persons  in  persistent 
default  in  making  returns  to  the 
Registrar  of  Companies  will  in  future 
be  liable  to  disqualification  by 
magistrates.  The  criminal  remedy  for 
fraudulent  trading  is  to  apply  whether 
or  not  the  company  is  being  wound  up. 

When  enacted,  the  Bill  also  intends 
to  provide  relief  from  the  need  to 
establish  a  non-distributable  share 
premium  account  following  acquisitions 
and  mergers  effected  by  way  of  share 
exchange. 

As  the  Bill  goes  through 
Parliament,  the  Government  have 
stated  their  intention  of  adding 
provisions  which  would  allow 
companies  to  purchase  their  own 
shares. 

Companies  Bill  (HL)  (£5.10)  is 
available  from  HMSO. 
□  Improved  administrative 
arrangements  for  handling  the 
problems  of  small  businesses  are  also 
under  consideration  by  the 
Government,  writes  our  lobby 
correspondent. 


Sir  Keith  Joseph,  the  Industry 
Secretary,  has  been  taking  a  closer 
personal  interest  in  small  businesses 
since  the  re-allocation  of  Minsterial 
duties  within  the  Department  following 
the  Government  reshuffle  in  January. 
But  the  Government  is  not  expected  to 
adopt  the  proposal  made  by  the  CBI 
that  a  new  Commons  Select  Committee 
should  be  established,  charged  with  the 
specific  task  of  examining  the  problems 
of  small  businesses  and  monitoring  all 
aspects  of  Government  policy  which 
affect  them.  ■ 

Aid  for  industries 
in  rural  areas 

Immediate  help  for  small  firms  in  rural 
areas  has  been  announced  by  Tom 
King,  Minister  for  Local  Government 
and  Environmental  Services.  In  reply 
to  a  Commons  written  question  he 
stated:  "I  am  glad  to  be  able  to 
announce  two  initiatives  which  will 
give  immediate  help  to  small  firms  in 
rural  areas.  As  from  today,  The 
Council  for  Small  Industries  in  Rural 
Areas  will  be  able  to  act  as  lenders 
of  last  resort  throughout  rural  areas 
while,  in  their  Special  Investment 
Areas,  the  Development  Commission 
will  be  able  to  finance,  jointly  with 
local  authorities,  the  provision  of  much 
needed  workshops." 

A  further  boost  to  small  firms  has 
been  announced  by  the  European 
Investment  Bank.  Loans  totalling  £5m 
are  to  be  offered  to  small  firms  in  the 
UK  assisted  areas. 

The  loans,  which  will  range  from 
£15,000  to  £50,000  are  to  be  made 
through  the  Industrial  and  Commercial 
Finance  Corporation.  If  demand  proves 
sufficient,  EIB  would  enlarge  the  loan 
total  of  £10m. 

Up  to  £2. 5m  has  been  provided 
in  loans  from  the  EIB  to  small 
businesses  over  the  last  two  years 
under  a  scheme  operated  by  the 
Departments  of  Industry  and  Trade. 
□  The  Government  have  changed  their 
minds  over  guarantee  bank  loans  for 
small  businesses.  Previously  they  have 
shown  no  enthusiasm  for  such  a 
scheme  (C&D,  November  8,  p808), 
but  Mr  Nigel  Lawson,  Treasury 
Secretary,  recently  stated  in  the 
Commons  that  "active  consideration" 
was  being  given  to  a  loan  scheme  for 
small  firms  in  which  the  Government 
would  act  as  guarantors  to  banks.  ■ 


Advisory  booklets 

Readers  are  reminded  that  advisory 
booklets  for  small  firms  and  those 
considering  setting  up  their  own 
business  (C&D,  January  31,  p217)  are 
available  to  mainland  UK  residents 
from  local  small  firms'  centres: 
Freefone  2444. 
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DITB  looks  to 
the  future 

Only  a  continuation  of  its  statutory 
role  will  ensure  the  development  of 
training  in  the  industry,  the 
Distributive  Industry  Training  Board 
says  in  a  policy  document, 
"Distributive  Training,  What's  the 
Future?"  released  last  week. 

The  DITB  believes  that  in  an 
industry  as  diverse  as  distribution,  no 
single  voluntary  body  could  be 
established  to  ensure  that  the 
industry's  training  standards  are 
maintained  and  developed.  Nor,  could 
a  variety  of  voluntary  bodies,  devoid 
of  statutory  powers  to  raise  training 
levies,  ensure  the  continuation  of  the 
training  infrastructure  which  has  been 
built  up  over  the  past  12  years. 

Moreover,  it  says,  to  fragment  the 
DITB  into  smaller  bodies  related  to 
individual  trade  and  commodity 
sectors  would:  ".  .  .  increase 
administrative  costs,  encourage 
duplication  of  effort,  prevent  a  unified 
approach  provided  by  the  board  to 
common  training  situations,  and 
minimise  the  influence  which  the 
industry  can  exert  on  outside  bodies 
to  provide  the  facilities  it  needs." 

Referring  to  the  impact  of  new 
technology  on  the  industry  such  as 
computerised  stock  control  and  the 
rapidly  expanding  credit  card  systems, 
the  Board  says,  'The  efficiency  of  the 
industry — and  consequently  service  to 
the  public — is  increasingly  dependent 
on  a  well-trained  labour  force  which 
requires  new  skills  to  match  each 
technological  advance." 

The  release  of  the  policy  document 
follows  the  publication  of  a  Bill  that 
gives  Government  the  power  to 
abolish  Industrial  Training  Boards. 
(C&D,  January  31,  p219).  ■ 

Industry  achieves 
record  surplus 

Britain's  pharmaceutical 
manufacturers  in  1980  achieved  their 
predicted  record-breaking  £522.9 
million  "surplus"  of  exports  over 
imports,  according  to  provisional 
figures  announced  by  the  Association 
of  British  Pharmaceutical  Industry. 

Exports  totalled  £745. 4m — an 
increase  of  16.7  per  cent  compared 
with  the  previous  year  (£638m). 
Imports  at  £222. 5m  were  4.4  per  cent 
down  on  1979  figures  (£232.8m). 
The  surplus  of  £522. 9m  was  up  by 
29  per  cent  (£405.9m). 

Commenting  on  the  figures,  an 
ABPI  spokesman  said:  "Breaking 
through  the  £500m  surplus  barrier  is 
a  significant  milestone  in  the  history 


of  UK  pharmaceutical  exports.  That 
this  figure  was  achieved  in  a  year 
in  which  the  value  of  the  £  remained 
high  is  particularly  encouraging. 
It  demonstrates  once  again  that  the 
quality  of  British  medicines  is 
well-respected  internationally  and 
that  the  industry  is  able  to  compete 
effectively  in  highly-competitive 
world  markets".  ■ 

EEC  proposal  for 
common  trade  mark 

Proposed  EEC  legislation  would  define 
a  Community  trade  mark  that  would 
have  identical  effect  throughout 
member  countries. 

The  EEC  say  there  are  about  1.8 
million  trade  marks  in  the  Community, 
some  quarter  of  which  are  similar  to 
each  other,  but  relate  to  entirely 
different  products.  A  common  mark, 
they  say,  would  save  confusion  and 
simplify  the  procedures  governing 
registration  of  a  trade  mark  for 
products  to  be  marketed  throughout 
the  Community. 

The  Commission  emphasises, 
however,  that  it  would  not  be  necessary 
for  full  scale  harmonisation  of  national 
laws — the  directive  would  apply  only 
to  those  that  directly  affected  the  flow 
of  goods  and  services. 

The  Regulation  would  stipulate 
rules  for  eligibility  of  ownership  and 
registration  of  Community. trade 
marks;  the  rights  conferred, 
international  exhaustion  of  such  rights, 
infringement,  the  prohibition  of  dual 
protection  by  a  national  mark  and  a 
Community  mark  and  so  on.  The 
establishment  of  a  Community  Trade 
Mark  Office  is  also  envisaged.  ■ 


Shops  Act  inquiry 


As  a  result  of  a  Home  Office  inquiry 
shortly  to  be  published,  Lord  Peart, 
chairman  of  the  Retail  Consortium, 
has  written  to  the  Home  Secretary 
calling  for  an  independent  inquiry  into 
any  amendment  to  the  Shops  Act. 

The  Consortium  acknowledge  that 
there  is  much  to  criticise  in  the  present 
legislation,  "that  the  well  known 
anomalies  are  hard  to  justify." 
However,  they  say  that  while  some 
sectors  of  the  retail  trade  would  be 
adversely  affected  by  widespread 
Sunday  trading  there  are  others  who 
would  like  to  take  advantage  of  trading 
opportunities  offered  by  increased 
tourist  traffic  and  leisure  activities: 
"An  independent  inquiry  enabling  all 
interested  parties — retailers,  unions, 
consumers  and  enforcement  officers — 
to  put  forward  their  views  in  a 
considered  manner  would  be  more 
appropriate  than  piecemeal  amendment 
to  the  Shops  Act. 


"For  this  reason,  the  Retail 
Consortium  is  opposed  to  Sir 
Anthony  Meyer's  Bill,  due  for  its 
Second  Reading  in  the  House  of 
Commons  on  February  20".  The  Bill 
would  permit  local  authorities  to 
provide  exemptions  from  requirements 
on  shops  to  be  closed  for  the  service 
of  customers  at  certain  times  and  on 
Sundays,  to  rationalise  and  extend  the 
transactions  for  the  purposes  of  which 
shops  may  be  open,  and  to  provide 
further  protection  for  people  employed 
in  shops.  (C&D,  January  17,  p82).  ■ 

International  action 
on  counterfeiters 


The  Government  is  backing 
international  action  to  outlaw 
industrial  counterfeiters,  Mr  Cecil 
Parkinson,  Minister  for  Trade,  told  a 
recent  symposium  in  Switzerland. 

"We  are  pressing  for  the  widest 
possible  acceptance  of  a  GATT 
agreement  on  counterfeiting  which 
will  come  into  operation  this  year 
and  which  would  allow  for  the  seizure 
of  goods,"  he  said.  "We  are 
encouraging  manufacturers  to  obtain 
patent  and  trademark  protection  and 
we  are  taking  up  specific  cases 
bilaterally."  ■ 


Briefly 


■  Medishield  Corporation  Ltd's  sales 
operations  have  moved  to  Elizabeth 
Way,  Harlow,  Essex,  CM19  5AB. 
Telephone:  0279-442001;  telex:  81497. 
The  division's  regional  offices  at 
Glasgow,  Brinswofth,  Dudley,  Bristol 
and  Harlow  are  unaffected  by  the 
move. 

■  Sangers  Agencies  Ltd:  Mr  Glynn 
Williams  is  appointed  national  accounts 
manager,  from  regional  sales  manager 
(Midlands). 


APPOINTMENTS 


■  Scholl  (UK)  Ltd:  Mr  Graham 
S.  White  has  been  appointed 
managing  director.  Mr  White  takes 
over  from  joint  managing  directors 
Mr  M.  R.  Brecknock  and 
Mr  R.  E.  Thomas. 

Mr  Brecknock  will  continue  as  a 
director  of  Scholl  (UK)  Ltd  and  of 
Schering-Plough  Holdings  Ltd  and 
Schering-Plough  Investments  Ltd. 
Mr  Thomas  continues  as 
vice-president  and  regional  director, 
consumer  operations  for  Europe, 
the  Middle  Bast  and  Africa  for  the 
Schering-Plough  Corporation,  with 
which  Scholl  merged  in  1979. 
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MARKET 
NEWS 

Peppermint  oil  up 

London,  February  10:  The  recent 
firmer  trend  of  Brazilian  menthol  and 
peppermint  oil  was  maintained  during 
last  week.  However,  whereas  the  spot 
market  for  the  products  has  been 
substantially  under  the  shippers'  rates 
that  is  no  longer  the  position.  The 
equivalent  Chinese  products  have  now 
reacted  to  Brazil's  prices  although  they 
are  still  about  £1  kg  less. 

The  fall  in  the  rate  of  sterling 
against  the  US  dollar  (down  about  10 
cents  in  a  week)  has  had  little 
noticeable  effect  on  the  prices  of  other 
essential  oils.  Camphor  white  and 
lemongrass  were  dearer  for  shipment 
while  cedarwood,  citronella  and  East 
Indian  sandalwood  were  lower. 

Phosphoric  acid  rose  by  about  £40 
metric  ton  during  the  week.  Kaolin  BP 
has  also  risen  by  about  <H  per  cent 
and  ammonium  bicarbonate  by  5  per 
cent.  Some  of  the  magnesium  salts 
show  a  slight  increase. 

Cochin  ginger,  turmeric  and  pepper 
were  easier  among  spices;  Seychelles 
cinnamon  bark  was  unquoted.  In 
botanicals  cascara  moved  up  sharply 
but  changes  elsewhere  were  small. 


Pharmaceutical  chemicals 

Ammonium  bicarbonate:  BPC  £234.77  metric  ton, 
ex-works,  in  50-kg  bags. 

Amylobarbitone:  Less  than  100-kg  £19.11  kg; 
sodium  £21.59. 

Caffeine:  BP  anhydrous  £4.61  kg  in  100-kg  lots. 
Cocaine:  Alkaloid  £700.50  kg;  hydrochloride  £628 
to  £648. 

Ether:  Anaesthetic:  BP  2-litre  bottle  £4.65 
down  to  £3.78  each  for  1,400  bottles; 
one-metric  ton  lots,  in  130-kg  drums  £1.85  kg. 
Solvent,  BP  in  130-kg  drums  £1.34  kg. 
Kaolin:  BP  natural  £181.25  per  1,000  kg;  light 
£189.10  ex-works  in  minimum  10-ton  lots. 
Magnesium  carbonate:  BP  per  metric  ton — heavy 
£740-£745;  light  £640. 

Magnesium  hydroxide:  (metric  ton)  BPC  light 

£1,800  ;  28  per  cent  paste  £550. 

Magnesium  oxide:  BP  per  metric  ton,  heavy  £1,100; 

light  £1,800. 

Magnesium  sulphate:  BP  £147. 10-£150  metric  ton; 

commercial  £118.50;  exsiccated  BP  £294. 
Mercurials:  Per  kg  in  50-kg  lots;  ammoniated 
£12.40;  oxide— red  £13.70;  and  yellow  £13.55;  per- 
chloride  £7.70;  sub-chloride  £11.30;  iodine  £12.45, 


Mercury  BPC  redistilled  £13  kg  in  25-kg  lot!. 
Mersalyl:  Acid  £47.33  kg  in  10-kg  lots. 
Paraffin  liquid:  BP  £0.642  litre  in  210-litre  drums; 
light  BPC  1963  £0.569;  Technical  white  oil  WA23 
£0.557;  WA21  £0.586. 

Phosphoric  acid:  BP  sg  1,750  £0.5248  kg  in 
38-drum  lots  minimum.  _  , 

Pholcodine:  1-kg  £538-£543  60-kg  lots  £493  kg. 
Subject  to  Misuse  of  Drugs  Regulations. 
Sodium  nitrate:  Recrystallised  £0.96  kg  for  50  kg 

Sodium  nitrite:  BPC  1973  £1.02-£1.298  kg  as  to 

maker  for  50-kg  lots. 

Sodium  perborate:  (per  1,000  kg)  monohydrate 
£723;  tetrahydrate  £430. 
Sodium  percarbonate:  £567  per  metric  ton. 
Sodium  sulphate:  Fine  crystals  BP  £99  per  metric 
ton,  pea  crystals  £121.60;  commercial  £43.10  ex 

works.   , 

Sodium  sulphite:  Crystals  £0.21  kg  (500  kg  mim- 

SodTum  thiosulphate:  photo  grade  £240.50  per 
metric  ton:  £224.50  ton  in  4-ton  lots. 
Strychnine:  Alkaloid  £74.30  per  kg;  sulphate  and 
hydrochloride    £60.40  kg.    5-10   kg  lots. 
500  kg  lots;  oral  £18.50.  , 
Succinylsulphathiazole:  £12.10  kg  in  50-kg  lots; 
imported  £7.80  (250-kg).  . 
Talc:  BPC  sterilised  £646  metric  ton  in  50-kg;  £388 
for  1,000-kg  lots.  „  m  .  . 

Theophylline:  Anhydrous  and  hydrous  £5.03  kg  in 
100-kg  lots: — ethylene  diamine  £5.43  kg. 

Crude  drugs 

Aloes:  Cape  £1,240  metric  ton  spot;  £1,220,  cif. 
Curacao  unquoted. 


Benzoin:  £185  cwt,  cif. 

Cascara:  £1,230  metric  ton  spot;  £1,205,  cif. 
Cinnamon:  unquoted  on  spot  or  forward. 
Ceylon  quills  4  o's  £0.76ilb,  featherings  £0.15i 
both  cif.  „ 
Cloves:  Madagascar  £4,200  metric  ton  spot,  £3,950, 
cif. 

Ginger:  Cochin  £500  metric  ton  spot;  £525,  cif. 
Other  sources  not  quoted. 

Liquorice  roots:  Root,  no  spot;  £525  metric  ton, 
cif   Block  juice  £1,400  metric  ton  spot; 
Spray-dried  £1.550.  „     .  .. 

Menthol:  (kg)  Brazilian  £5.85  spot;  £5.75,  cif. 
Chinese  £4.75  spot;  £4.60,  cif. 
Pepper:  (metric  ton)  Sarawak  black  £750  spot. 
$1,600  cif;  white  £1,000  spot;  $2,050,  cif. 
Quillaia:  unquoted. 

Turmeric:  Madras  finger  £370  metric  ton  spot; 
£250,  cif. 

Essential  oils 

Camphor:  White  £0.90  kg  spot;  £0.79  cif. 
Cedarwood:  Chinese  £1.20  kg  spot  and  £1.11,  cif. 
Citronella:  Ceylon  £3.60  kg  spot;  £3.20,  cif. 
Chinese  £3  spot;  £2.75,  cif. 
Lemongrass:  Cochin  £4.90  spot;  £4.50,  cif. 
Peppermint:  (kg)  Arvensis — Brazilian  £4.75  spot; 
£4.75,  cif.  Chinese  £3.10  spot;  £3,  cif.  American 
piperata  £8.95,  cif.  . 
Sandalwood:  Spot  Mysore  £47.50  kg  East  Indian 
£45  spot. 

Tile  prices  given  are  those  obtained  by  importers 
or  manufacturers  for  bulk  quantities  and  do  not 
include  value  added  tax.  They  represent  the  last 
quoted  or  accepted  prices  as  we  go  to  press. 


COMING  EVENTS 


Monday,  February  16 

Ayrshire  Branch.  Pharmaceutical  Society,  Savoy 
Park  Hotel,  Ayr,  at  8  pm.  Ms  Myrtle  Simpson, 
author  and 'explorer,  on  "Viking  Scots  and 
Scraelings". 

Enfield  Pharmacists'  Association,  Chase  Farm 
Hospital  postgraduate  medical  centre,  at  8  pm. 
Film  evening. 

Mid-Glamorgan  East  Branch,  Pharmaceutical 

Society,  Hawthorn  Leisure  Centre,  Pontypridd. 
Dr  D  Bailey,  on  "The  medicine  man  of  West 
Africa  and  his  contribution  to  pharmacy". 

Tuesday,  February  17 

Bournemouth  &  East  Dorset  Branch,  National 
Pharmaceutical  Association,  Poole  Hospital 
postgraduate  centre,  at  8  pm.  Mr  E.  J.  Downing, 
assistant  secretary,  NPA,  on  "Security". 
Lanarkshire  Branch.  Pharmaceutical  Society, 
Ravenscraig  Suite,  Garrion  Hotel,  Motherwell,  at 
8  pm.  Talk  by  Mrs  F.  Jones,  president,  Glasgow 
Coeliac  Society. 

Northumbrian  Branch,  Pharmaceutical  Society, 

Vicomte  Suite,  Imperial  Hotel,  Jesmond  Road, 
Newcastle,  at  8  pm.  Mr  M.  J.  M.  Black, 
Newcastle  General  Hospital,  on  "Plastic  surgery  . 

Wednesday,  February  18 

Worthing  &  West  Sussex  Branch,  Pharmaceutical 

Society,  Worthing  postgraduate  medical  centre, 
Homefield  Road,  at  8  pm.  Mr  D.  R.  Knowles, 
area  pharmacist,  on  "A  review  of  the  use  of 
computers  in  hospital,  wholesale  and  general 
practice  pharmact  pharmacy". 

Thursday,  February  19 

Birmingham  Branch,  Pharmaceutical  Society, 

University  of  Aston  senior  common  room  (seventh 
floor),  at  8  pm.  Dr  C.  White,  chief  medical 
adviser,  Cabury  Schweppes  Ltd,  on  "Practical 
aspects  of  first  aid". 


Bristol  Branch,  Pharmaceutical  Society,  Frenchay 
Hospital  postgraduate  medical  centre,  at  8  pm. 
Speaker  from  the  Police  Driving  School  on  '  Sate 
driving". 

Dundee  &  Eastern  Scottish  Branch,  Pharmaceutical 
Society,  Ninewells  Medical  School  lecture  theatre  3, 
at  7.30  pm.  Talk  on  antiques. 

Friday,  February  20 

Dorset  Branch,  Pharmaceutical  Society,  Poole 
Hospital  postgraduate  medical  centre,  at  8  pm. 
Sponsored  meeting  by  Bard  Urology  Division  with 
appraisal  of  current  products. 

Advance  Information 

Annual  study  day,  Lancaster  and  Morecambe 
Branch,  Pharmaceutical  Society,  Medical  Centre, 
Ashton  Road,  Lancaster,  March  1.  "Immunology 
and  immune  diseases".  Further  information  from 
Mr  R.  W.  Harrison,  "Tresanton",  2a  Rydal 
Road,  Lancaster  LAI  3HA. 

"Drug  delivery  system  development"  conference, 

Lord's  Conference  Centre,  London  NW8,  March 
9-11.  Further  information  from  Powder  Advisory 
Centre,  PO  Box  78,  London  NW11  0PG. 
Society  of  Cosmetic  Scientists  and  British 
Society  of  Perfumers  joint  symposium.  Viking 
Hotel,  York,  from  April  6-8.  "Perfume  in  a 
changing  world".  Further  information  from 
Society  of  Cosmetic  Scientists,  56  Kingsway, 
London  WC2B  6DX. 

Royal  Society  of  Chemistry,  Analytical  Division. 

Joint  symposium  on  "Official  methods  of 
analysis  and  stability  testing  of  new  drugs", 
March  25-26,  at  New  Hall,  Cambridge 
University.  Further  information  from  Miss  P.  E. 
Hutchinson,  Royal  Society  of  Chemistry, 
Burlington  House.  London  W1V  0BN.  Joint 
meeting  of  thermal  methods  and 
pharmaceutical  analysis  groups  on  "Applications 
of  thermal  methods  of  analysis  in  the 
pharmaceutical  industry",  March  24, 
University  of  Nottingham.  Further  information 
from  Dr  D.  Gant,  Pharmacy  Department, 
University  Park,  Nottingham  NG7  2RD. 
Society  for  Drug  Research  residential 
symposium,  Owens  Park,  University  of 
Manchester.  April  22-24.  "Adrenoceptor  drugs". 
Further  information  from  Mrs  J.  Young, 
Society  for  Drug  Research,  Institute  of  Biology, 
41  Queen's  Gate,  London  SW7  5HU. 


The  only  BEVELLED 
TONGUE  DEPRESSOR 


\  in  the  world. 

'        Applicators  also  available 


Also  AYRES  BIOPSY 

CERVICAL  SCRAPERS 

This  high  quality  scraper  immediately  available 
in  large  quantities.  Special  prices  for  bulk  orders. 

ASHW00D  TIMBER  &  PLASTICS  LTD., 


P I y f a  House.  Leven 


ad.  London  E14  0LW  Tel 


01  -987  6461/7  I  { 

C 


RUTHMOL 


the  low  sodium  condiment  National  Press  advertising  campaign  is 
now  in  progress.  Make  sure  you  have  stocks  of  50gm  shakers  and 
popular  250g  refills.  Available  from  most  wholesalers  or  direct 
from: 

Larkhall  Laboratories  (CDL) 
229  Putney  Bridge  Road,  London  SW15  2PY 


SOLVE  CONTACT  LENS  SOLUTION  PROBLEMS 
FROM  THE  LARGEST  STOCKS  IN  THE  U.K. 

For  quality,  for  reliability,  for  service 
contact  Reggie  Ormes,  M  C  L  Services  Ltd., 
Castleham  Road,  St.  Leonards -on -Sea, 
East  Sussex,  TN38  9NB 
Telephone  Hastings  53381  -7 
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i^ywWS^'™'   " 


THE  CHEMIST  &  DRUGGIST  DIRECTORY  1981 
includes: 

*  HOSPITAL  PHARMACISTS.  Geographical  index  by  town  with 
Name,  Address,  Phone  No,  Pharmacy  Dept. 
EMERGENCY  SERVICES 

NHS  PHARMACEUTICAL  OFFICERS  by  region  and  area 
LOCAL  PHARMACEUTICAL  COMMITTEES 
WHO  OWNS  WHOM  -  A-Z  index  of  companies 

*  RETAIL  AND  WHOLESALE  OUTLETS -full  addresses 

*  FORENSIC  AND  GENERAL  INFORMATION  ...  The  NHS  . . . 
Pharmaceutical  Services  . . .  Misuse  of  Drugs  Act . . .  Statutory 
Poisons  . .  .  Controls  in  the  Irish  Republic  . .  .  Medicines  Act  1968 
and  1971  ...  The  Law  for  Retailers  . . .  Value  Added  Tax  . . . 

*  MANUFACTURERS  AND  SUPPLIERS  INDEX.  Alphabetical, 
address,  phone  and  Telex  Nos. 

*  PHARMACEUTICAL  ORGANISATIONS  in  Britain  and  Overseas, 
Professional  and  Trade  Organisations 

*  TABLET  AND  CAPSULE  IDENTIFICATION  GUIDE 

*  BUYER'S  GUIDE  TO  PRODUCTS.  A-Z  of  products  with  names  of 
manufacturers,  sole  agents  and  wholesalers 


To  order  your  copy  fill  in  the  order  form  and  send  it  to:  Fiona  Friend,  (Dept  CD),  Benn  Publications  Ltd,  FREEPOST, 
Tonbridge  TN9  1 RW  -  (NO  NEED  FOR  A  STAMP)  -  or  ring  Tonbridge  (0732)  36681 2.  We'll  send  you  the  directory 
when  it's  published  in  March  1981  to  ensure  your  information  on  pharmaceutical  products  and  services  is  right 
up-to-date. 


ORDER  FORM  CHEMIST  &  DRUGGIST  DIRECTORY  1981 

Please  send  me  copies  at  £24  per  copy  (£22  per  copy  to  C&D  subscribers).  I  enclose  my  cheque/bank 

draft/POfor£  

STANDING  ORDER 

Initial  here  if  you  wish  us  to  repeat  this  order  automatically  for  future  editions  


Signed:  Date:. 

Name:.   Position:  

Company :.  Address:  


  Country. 

Telephone:  Telex:  
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CLASSIFIED 


Post  to  Classified 
Advertisements,  Chemist  & 
Druggist,  25  New  Street 
Square,  London  EC4A  3JA. 
Telephone  01-353  3212. 

Ring  John  Magee  or  Mark 
Jonas  for  further  information 
on  extension  198. 


Publication  date  Every 
Saturday. 

Headings  All  advertisements 
appear  under  appropriate 
headings. 

Copy  date  4pm  Tuesday  prior 
to  publication  date. 
Circulation  ABC 

January/December  1979 
17,330. 


Display/Semi  Display  £7.50 
per  single  column  centimetre, 
min  25mm.  Column  width 
42mm. 

Whole  Page  £650.00 
(265mmx  180mm). 
Half  Page  £350.00 
(135mmx  180mm). 
Quarter  Page  £180.00 
(135mmx88mm). 


Lineage  minimum  charge 
£15.00  for  30  words,  50p  per 
word  extra. 

Box  Numbers  £2.00  extra; 
Series  Discounts 

5%  on  3  insertions  or  over. 
10%  on  7  insertions  or  over. 
15%  on  13  insertions  or  over. 


Business  for  sale 


Shopliftings 


XI  — WEST  HUMBERSIDE 
COASTAL  RESORT— This  main 
road  pharmacy  has  the  benefit  of  a 
settled  population  and  seasonal 
trade.  Turn-over  to  1980  £166,883 
per  annum  with  approximately 
3,500  scripts  per  month.  The  pre- 
mises are  offered  on  lease  with  an 
initial  rent  of  £40  per  week,  plus 
£20  per  week  for  the  living  accom- 
modation if  required.  Goodwill  and 
fixtures  £42,500  plus  stock  at  val- 
uation approximately  £25,000. 

X2— MERSEYSIDE— City  out- 
skirts council  estate.  Lock-up  shop 
on  rent  at  £624  per  annum.  1980 
turnover  approximately  £80,000 
with  scripts  averaging  1,850  per 
month.  Sideline  giving  contribution 
to  overheads.  Goodwill,  fixtures 
and  fittings  £16,000  plus  stock  at 
valuation  approximately  £15,000. 

X3— CLEVELAND— All  round 
pharmacy  in  densely  populated  area' 
turnover  £95,000  1,200  scripts  per 
month  £8,000  for  goodwill,  fixtures 
and  fittings  plus  stock  at  valuation. 

X4— CHESHIRE/LANCASHIRE 
BORDER— This  high  street  Phar- 
macy offers  considerable  scope  for 
improvement  by  an  energetic 
owner.  Scripts  average  1,500  per 
month.  Turnover  over  £80,000  per 
annum.  Freehold  property  for  sale 
at  £17,000.  Goodwill  and  fixtures 
£3,500.  Stock  at  valuation  approx- 
imately £12,500.  The  present, 
owner  is  retiring.   


X5— CENTRAL  LANCA- 
SHIRE—Main  road  Pharmacy 
close  to  the  centre  of  a  character  full 
town,  dispensary  approximately 
1,600  scripts  per  month.  Turnover 
to  31st  May  1980  £68,798. 
Freehold  property  for  sale  at 
£12,000  although  a  lease  would  be 
considered.  Stock  at  valuation 
approximately  £10,000.  Offers 
invited  for  goodwill  and  fixtures. 

X6  — WEST  MIDLANDS 
— Major  City  suburb,  very  large 
modern  premises  in  shopping  pre- 
cinct giving  a  total  turnover  in  1979 
of  over  £183,000.  On  only  1,700 
scripts  per  month.  No  opposition. 
Property  on  lease  from  local  author- 
ity at  £1,600  per  annum.  Offers 
invited  for  fixtures,  fittings  and 
goodwill  around  £15,000.  Plus 
stock  at  valuation  approximately 
£20,000. 

X  7  —  WEST  MIDLANDS 
— Small  town,  high  street  lock-up 
shop,  on  rent  at  £1,650  per  annum. 
Expensive  premises  yielding  turn- 
over in  1979  of  £153,000.  Scripts 
average  2,200  per  month.  Offers 
invited  for  goodwill,  fixtures  and  fit- 
tings around  £25,000.  Plus  stock  at 
valuation  approximately  £14,000. 
X8  — WEST  MIDLANDS 
— Lock-up  shop  on  lease  from 
council  at  £1,250  per  annum.  Tur- 
nover year  to  31st  December  1979 
£146,906.  Scripts  average  3,500  per 
month.  Scope  for  improvement  of 
counter-trade.  Offers  invited  for 
goodwill,  fixtures  and  fittings 
around  £35,000  plus  stock  at  val- 
uation  approximately  £12,000. 


V  Ernest  J/ueorge 

':<a£5    GARDALE  HOUSE,  122  GATLEY  ROAD,  GATLEY.  CHEADLE, 
^  CHESHIRE  SK8  4AT  Tel:  061  42.8  6718/9 


Situations  vacant 


ST.  JAMES'  HOSPITAL 
Sarsfeld  Road,  Balham,  London  SW12  8HW. 

PHARMACY  TECHNICIAN 

Required  for  varied  duties  including  dispensing  for  in- 
patients and  out-patients  and  ward  "topping  up"  in  this 

busy,  friendly  department. 

Salary  £3648-£4773  pa  plus  £527  pa  London  Weighting. 

Further  details  from  Mr  J.  Lowe,  Principal  Pharmacist, 

01-672  1222  extension  310. 


QuxLne 


SHOPFITTINGS  AND  COMPLETE  INSTALLATIONS 


DESIGNED  WITH  THE  MODERN 
PHARMACY  IN  MIND 

&  Free  Planning  Service 

★  Credit  Terms 

★  Shop  Fronts  and  Interiors 

CAMBRAVALE  LIMITED 

8  Commerce  Way,  Leighton  Buzzard,  Bedfordshire 

Telephone  (0525)  381356  TCW 


SYSTEMS 


THE  COMPLETE 
SHOPFITTERS 

Modular  shopfittings  of  quality  at 
realistic  prices. 

PLUS 

A  complete  professional  Design  & 

Contract  service  on  all  aspects  of 

shopfitting. 

For  details  contact- 

DRENMEAD  LTD., 

Unit  19,  Britannia  Estate, 

Leagrave  Road, 

Luton,  Beds.  LU3  1RJ. 

Tel:  (0582)  421851. 

N.P.A.  approved  shopfitters. 


apian 

shopfitting  limited 

alpbn  house,  cavalier  road, 
heathfield,  newton  abbot,  devon. 
tq12  6tg      tel.  0616  832059. 
from  counters  to  total  contracts 
alplan  s  national  coverage  for 

pharmacies  rrcw) 


FRED  MOORE  (OLNEY  BROTHERS 

LTD.)  will  be  pleased  to  meet  friends  old 
and  new  to  discuss  shopfitting  and  dis- 
play problems.  Colour  brochure  tel. 
(04427)71128.  (TCW; 


SHOP 
FITTINGS 


Thinking  of  refitting?  Then  try  LuxLine 
shop  fittings,  complete  installations. 
Phone  or  write:  Cambravale  Limited,  8 
Commerce  Way,  Leighton  Buzzard, 
Bedfordshire.  Tel:  (0525)  381356. 


"Everything  you  need 
to  know  about 
Pharmaceutical  Shopfitting' 


Write  or  telephone  for  your 
FREE  Pharmacy  Information 
Pack,  sent  by  return  of  post. 

Tower  Works,  Lower  Rd., 
Gravesend,  Kent,  DA11  9BE 
Telephone  (0474)  60671 


'   up  Ml 


SHOWRAX 


SPECIALIST  SHOPFITTING  SEFi 
VICES.  Free  Planning,  Competitive 
Prices.  Phone  061-445  3506.  H.  A. 
Peyser,  20  Fairfax  Avenue,  Didsbury, 
Manchester  M20  0AJ.  (TC) 

SUPER  SHELVING  SYSTEM  WILL 
INCREASE  YOUR  TOILETRY  SALES 
BY  HUNDREDS  of  pounds.  Send  for 
colour  illustration  or  ask  us  to  call  for 
instant  quote.  Glass  display  counters 
with  lighting,  island  sites  and  show- 
cases Early  delivery  direct  from  mak- 
ers THIRSK  SHOPFITTINGS,  741- 
743  Garrett  Lane,  London  SW17  0PD 
Tel:  01-946  2291.  (TCW, 


DISPENSARY 
and  PHARMACY 

Specialists 


Complete  service.  N.P.A.  and 
NUMARK  approved. 
iPLAN  UNIT  SHOPFITTINGS 
Eustace  International 
E  Plan  Estate,  New  Road 
Newhaven,  Sussex  BN9  0AE 
Telephone:  07912-7711 

(TCW) 
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Stocks  for  sale 


GAMVILLE  LTD. 

For  exclusive 
French  perfumes. 

Tel:  01-881  0685. 

Telex:  27685 
Gamvil  G. 


Three  Pears  Cosmetics 
Station  Road 

WarJay 
West  Midlands 

WE  OFFER  A 

LARGE  RANGE  OF 

TOP  QUALITY 

PERFUMES  AT 

BELOW  TRADE  PRICES. 
CONTACT 
ANGELA  CLARKE 
ON  021-559  9367 

(3/5F) 


Stock  wanted 


PHARMACEUTICAL  ANTIQUES. 

Drug  runs,  shop  interiors,  bottles,  etc., 
urgently  wanted.  Kindly  contact  Robin 
Wheeler  Antiques,  Parklands  Park 
Road,  Ashtead,  Surrey.  Telephone: 
Ashtead  72319.  Buyer  collects.  (TC.Wj 


Business  for  sale 


BRISTOL  SUBURB 

Main  road  drugstore.  Turnover  over 
£1 5,400  p.a.  Chemist  badly  needed  in  this 
area.  Living  accommodation.  Freehold 
'property,  goodwill,  fixtures  and  fittings 
£25,000  plus  stock  at  valuation  approx. 
£5,000. 

TEL.  (0272)  777118. 


A.  &  H.  OTTER  LTD. 

(established  1920) 

Largest  cash  stock  buyers  in  the 
trade  for  manufacturers'  clearing 
lines,  and  retailers'  stocks. 
8  Northburgh  Street,  London 
EC1V  0BA.  Tel:  01-253  1184/5. 
Telegrams:   "Salvall",  London 

E.C.1.  (TCW) 


EIRE 

IMPORTER/WHOLESALER 

requires 

Regular  supplies  of  toiletries, 
cosmetics,   perfumery,  phar- 
maceuticals. 
Please  reply:  Box  C&D  2772. 


A 

SMALL 
WAGER 


WE  WILL  WAGER  £10 

that  if  you  buy  between  5- 1 5,000  standard 
glass  medical  bottles  at  a  time,  we  will  be 
able  to  improve  your  current  purchase 
price  by  at  least  5%.  If  we  can't  the 
money  is  yours. 

For  all  bulk  supplies  of  glass  medical 
bottles  and  plastics,  phone: 

GLADSTONE  MEDICAL 
BOTTLES  LTD. 

(01)803  4475. 

Good  business  with  a  smile. 


NUMBER  ONE  COSMETICS 

GREAT 
1981  SALE 


Aramis  Aftershave  60  ml  @  £3.90.  Complete  Lancome  range.  Bates  Bath  Sets  (5Pcs)  @  40p. 
Max  Factor  Nail  Polish  @  £2.40  for  12. 1  Coty  Make-up  from  £3.00  for  12. 
Airwands  @  £4.80  for  12.  Airwick  Stick  Up  @  £3.85  for  12  pairs. 
And  many  more  Super  Saves. 

A  VISIT  TO  US  WILL  HELP  YOUR  SALES  DURING  THE  QUIET  TIMES 

|i  si  _    Twice  as  Fresh,  £4.44  per  dozen  Colgate  Toothpaste,  Large  £2.15  per  dozen. 
iarrived^  Batiste  175  gram,  £4.25  per  dozen. 


Estee  Super  Le  Crayon  by  Lancome. 
Coty  Smitty  Splash  60  ml  @  £3.60  per  doz. 


Number  One,  Redbank  House,  43  Redbank,  Cheetham,  Manchester  8,  and 
Number  One,  Unit  22C,  Robell  Way,  Water  Lane  Trading  Estate,  Storrington,  West  Sussex. 
Tel:  Storrington  (09066)  4418;  Manchester  061-832  6895 

COMPARE  OUR  PRICES 

For  all  our  Midlands  customers,  we  are  in  our  final  stage  of  opening  our  new  Birmingham  Depot 
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Property  for  sale 


Trade  services 


Spanish  Property 


Live  your  favourite  Lifestyle 


ALMERIMAR 

The  seven-year-old  development  on  the  eastern  Costa  del  Sol 
near  Almeria  International  Airport. 

Already  completed.  18  hole,  72  par  golf  course.  1,000  berth 
marine.  4  star  hotel.  Bars,  cafes,  full  services. 
Now  offered  for  sale:  Beach  apartments,  golf  apartments,  bun- 
galows, villa  plots,  mooring  berths.  All  payable  in  England. 
Regular  inspection  flights.  For  brochure  write  or  phone 
Ron  Gould,  MPS,  Cosmopolitan  Travel,  34  Marian  Square, 
Netherton,  Bootle,  Lanes  L30  5QA.  Telephone  051  525  9397. 


Trade  marks 


The  Trade  Mark  No.  1,006,773  consisting  of  the 
word  LUMA  and  registered  in  respect  of,  'anti- 
rheumatic compounds'  was  assigned  on  26th  Janu- 
ary, 1981  by  EAREX  PRODUCTS  LIMITED  of,  5, 
Trinity  Terrace,  London  Road,  Derby,  to  Sestri 
(Sales)  Limited  of  Kings  End  House,  44  Kings  End, 
Ruislip,  Middlesex  with  the  good  will  of  the  business 
in  which  it  was  then  in  use. 


L  ALEH  AM  -  packers  and  a 
lot  more  besides  j 


Pharmaceutical  and  health  food  tablet  and  liquid  filling 
Strip  and  Blister  packing.  Collation  and  assembly. 
D.H.S.S.  assembly  licence.  Send  for  brochure  to: 
Laleham  Packers  Ltd.,  Newman  Lane,  Alton,  Hants. 
GU34  2QR.  Tel  (0420)  82644.  __ 


Miscellaneous 
for  sale 


"All  quality 
PERFUMES 

available  for  Christmas" 

KODAK  FILM 

LARGE  DISCOUNTS 

FLASH  CUBES 

AT  LOW  PRICES 
Delivered  anywhere  in  the  British 
Isles 
Further  details 

W.L.C.C. 
397  Acton  Lane 
London  W3 
Tel.  993  6400/9/2921  (TC/W) 


FOR  SALE 

This  space  as  seen  in 
17,300  copies  every 
week  by  the  decision 
makers  in  your  industry 
for 

£52.50 

per  insertion. 
Haven't  you  just  taken 
notice  of  this  space? 

Phone  353-3212  Ext. 

198  or  fill  in  the  order 

form  below. 


CHEMISTS3 
DRUGGIST 


Classified  Advertisements 

Post  to  Classified  Advertisements,  Chemist  &  Druggist, 
25  New  Street  Square,  London  EC4A  3JA 
Telephone  01-353  3212 

Copy  date  12  noon  Tuesday  prior  to  publication  date 


ORDER  FORM 

Please  insert  as  below  our  advertisement  under  the  heading 


Please  invoice. 


insertions 


PLEASE  PRINT_ 


Name. 


Address. 


Phone. 


Date. 


.Signed 


Typesetting  and  graphics  by  Friary-CIa*  Ltd,  Enfield,  Middlesex.  Printed  by  Riverside  Press  Ltd,  Whitstabie.  Kent.  Published  by  BENN  PUBLICATIONS  LTD,  25  New  Street  Square,  London  EC4A  U 
Registered  at  the  Post  Office  as  a  Newspaper  27/21 /24s 


IF  IT'S 
LIQUID... 
WE  DO  IT! 

AND  WE'VE  BEEN  DOING  IT  A  WELL  FOR  YEARS 

RANSOMS  MANUFACTURE  LIQUID  FORMULARY  AND  GENERIC 
MEDICINES  AS  WELL  AS  A  WHOLE  RANGE  OF  GALENICALS 


Ransoms  combine  the  established  virtues  of 
dependability  and  fair  dealing  with  a  totally 
modern  outlook  and  a  keen  appreciation  of  the 
demands  and  needs  of  today. 

Our  extensive  range  of  Standard  Medicinal  Products 
includes  applications,  elixirs,  inhalations,  linctuses, 
liniments,  lotions  and  mixtures.  Other  main  product 


groups  comprise  soft;  concentrated  and  powdered 
extracts,  resins  and  oleo-resins,  essential  oils  and 
chlorophylls. 

From  the  purchase  of  raw  materials  to  manufacture, 
analysis  and  packaging,  our  quality  control  is  designed 
to  safeguard  the  interests  of  customers  and  maintain 
the  enviable  reputation  of  the  Company. 


CONFIDENTIAL  MANUFACTURING  SERVICE 
We  will  also  make  up  to  your  own  formula,  applying  the  same  rigorous  standards  of 
control  and  quality.  Or  we  can  design  and  develop  to  your  own  specifications.  Write 
in  or  telephone  us  in  confidence  for  further  details  of  our  service. 


You  know  the  name  well 
Get  to  know  the  Company  better 


William  Ransom  &  Son  Limited 

104  Bancroft,  Hitchin,  Hertfordshire  SG5  1LY 
Telephone:  Hitchin  (0462)  4575/7  Telex:  825631 


INTERNATIONAL  REPUTATION 


Established  1846 
A  WORLDWIDE  SERVICE 
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New  medical  research  explains 

the  nature  of  pain. 
How  the  Nal  pain  reliever 
works  to  overcome  it 


Recent  medical  research  has  thrown  new  light 
on  the  nature  of  pain.  We  learn  that  in  the  blood- 
stream are  substances  known  medically  as 
prostaglandins. 


I  l  I  I  l  l  l  l  l  l  l 
UWUWU 

ANADIN 


The  active  ingredient  in  'Anadin'  inhibits  the 
formation  of  prostaglandin  and  so  reduces  the 
sensitivity  of  the  nerve  ends  to  bradykinins. 
Thus  'Anadin'  stops  pain  by  eliminating  its  cause. 


I  l  l  l  l  l  l  l  I  l  l 
l  l  l  l  l  l  l  l  l  l  l 
l  l  l  l  l  l  l  l  l  l  l 
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Certain  prostaglandins  act  as  'biological 
amplifiers;  increasing  the  sensitivity  of  nerve  ends 
to  pain-causing  substances  like  bradykinins. 


The  Nal 
Best 
Seller: 


!  r  b  ?  ~ 


That's  why  you  can  have  confidence  in  'Anadin', 
the  number  one  best  seller  for  headache,  tense 
nervous  headache.  And  that's  why  'Anadin'  is  so 
effective  for  the  pain  of  rheumatism,  toothache 

and  COldS  and  flu.  'Trade  Mark 


ANADIN  The  Nal  Bestseller 


